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EXECUTIVE SUMMARY

T

he Center for Entrepreneurship Development of Universidad
Icesi has been a member of the GEM Colombian Team since
2006, in a joint academic venture with Universidad de los Andes, Universidad del Norte and Pontificia Universidad Javeriana de
Cali; and a member of the project GEM Caribbean, executed, with
the support of the International Development Research Center of
Canada (IDRC), since 2011, in a joint educational venture with the
Arthur Lok Jack Graduate School of Business, University of the West
Indies in Trinidad & Tobago; Cave Hill School of Business, University
of the West Indies in Barbados; University of Technology in Jamaica.
GEM is the biggest and the most comprehensive study about entrepreneurship not only for its wide world coverage but also by the unified methodology that allows significant comparisons among countries, global regions and in some cases national regions and cities.
In the Caribbean region, a total of 10.500 interviews were applied to
the adult population (18 - 64 years old), and a total of 120 interviews
were made to national experts in the framework conditions for entrepreneurship.
This report presents the 2012 results for Colombia, but there is a
report for every Caribbean country, an integrated regional report for
the Caribbean region and a youth report for the Caribbean, which
could be reviewed in: www.gemcaribbean.org
The entrepreneurial pipeline concept indicates that, in the Caribbean
adult population, 78% have a positive socio-cultural perception
about entrepreneurship and entrepreneurs, 65% are potential
entrepreneurs, 57% are intentional entrepreneurs, 14% are nascent
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entrepreneurs, 7% are new entrepreneurs, and 7% of adults in
Colombia are established entrepreneurs.
In terms of the total early entrepreneurial activity (nascent + new) the
20% TEA figure keeps Colombia in a high level of entrepreneurial
activity: 11th worldwide, 4th among the efficiency driven economies
and 4th among Latin America countries.
The differences between men and women in the different entrepreneurial stage are clear, and some research should be executed to find
out the main reason for the differences and ways to solve it.
In terms of the framework conditions, there have been some improvements in the last four years, but still in most of the nine basic
categories the scores are below average (3.0).
Colombian enterprises kept a low level in terms in business internationalization, innovation, and use of recent technology.
The complete characterization of the youth Colombia entrepreneurs
and an entrepreneurial pipeline was developed for them.
The special topic, immigration and entrepreneurship did indicate
that in Colombia, the immigrant entrepreneurs have a lower propensity toward early entrepreneurial activity than the native Colombian
population.
Along the report some new research areas are identified, one of
them to identify the reason for the disparity between males and
females, other in terms of GEM research methodology and others
about evaluation of support systems for the different stages of the
entrepreneurial pipeline.
Several policy recommendations are formulated; among them: enhance of the culture of entrepreneurship improving entrepreneurial
education, designing support systems and programs for each one
of the stages of the entrepreneurial pipeline, designing and implemented specific entrepreneurial development programs for young,
for females, and for the people in the third age, improving financial
schemes, developing innovation and internationalization support programs for nascent/new and established business, developing entrepreneurial policies by regions, improving the regulatory system to encourage higher levels of formalization.
GEM Colombian team is open to attend any request for information
about many of the variables that are not included in this executive report and also to receive a recommendation about how to improve this
study and the dissemination process of the results obtained in GEM.
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INTRODUCTION

A

1

broad agreement exists among the academia and public policy makers about
the importance of entrepreneurial activity and entrepreneurs in the dynamics of
economic development. New businesses drive
innovation, create jobs and, stimulate productivity and competition thereby developing the
economy and adding social value.

activity and with particular elements in the
different stages that compose the entrepreneurial process.

The Global Entrepreneurship Monitor (GEM)
conducts the biggest on-going research
worldwide in order to study and analyze the
relationship that exists between entrepreneurship and the national economic development. This project started in 1999 as an
initiative of Babson College and the London
Business School. At the present time, it is
the only comparable data source that exists
globally about a broad range of variables
associated with the overall entrepreneurial

entrepreneurial activity levels between the
different countries that participate.

GEM has been able to take and process harmonized data in an annual basis focusing
mainly in three objectives:

• Measuring the differences that exist in the

• Discovering the principal causes and variables that affect the level of entrepreneurial activity in each country.

• Identifying

policies that may foster the
quality and quantity of the entrepreneurial
activity in each country.
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2

EM Caribbean is a three-year project,
supported by Canada´s International
Development Research Centre (IDRC)
that will establish, train, and strengthens entrepreneurship research teams in Colombia,
Jamaica, Trinidad & Tobago and Barbados.

The specific objectives include:

The research done by these teams, will
measure the levels, underlying factors,
and environmental constraints of entrepreneurship within each national environment
and comparatively within the region by
using the Global Entrepreneurship Monitor (GEM) methodology. The findings can
help policymakers, educators, and researchers (both applied and theory building) in creating supportive environments
that encourage job creation and inclusive
economic development through growth in
entrepreneurship.

• To create research findings on entrepre-

• To build the capacity of national research
teams to conduct entrepreneurship research, to report and disseminate their
findings, and to sustain their work in the
long-term.

neurship on a national and regional level,
with a focus on high-growth entrepreneurship, particularly among youth and
women as well as on creative industries in
the Caribbean.

• To facilitate discussion of these research

findings and policy recommendations
among the private sector, policy makers,
educators, and researchers, particularly
regarding promotion of high-growth entrepreneurship and gender and entrepreneurship.

The overall objective of this project is to
build research capacities on entrepreneurship and to provide policymakers with a
stronger empirical foundation on which to
build and monitor progress in the promotion of entrepreneurship and job creation
in the Caribbean.

• To generate a harmonized, publicly avai-

lable database on entrepreneurship in
the Caribbean through the application
of the Global Entrepreneurship Monitor
(GEM) methodology.
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3

GEM MODEL

T

he GEM model defines the adult population as those aged 18-64. Since
they are the object of study, a representative sample is interviewed in order to
learn about their attitudes, activities and
aspirations towards the intention, creation,
growth, and closure aspects of entrepre-

neurship. Figure 1 shows the entrepreneurial cycle that it defines the main stages
in which GEM divides the entrepreneurial
process and classifies the entrepreneurs according to the level of their organizational
development:

Figure 1. Entrepreneurial process
ENTREPRENEURSHIP CONTEXT
Individual Drivers:
Motives and goals
(necessity, IDO)

Institutional
levels
(GFC,EFC)

Societal Attitudes
(media, status)

Discontinuance

ENTREPRENEURSHIP PHASES
Potential Entrepreneurs
with Resources:
• See opportunities
• Have capabilities
• No fear of failure
• Positive beliefs

Intentions

Nascent

New

Established

EARLY-STAGE ENTREPRENEURSHIP PROFILE

Inclusiveness
• Age
• Gender
Source: Global Entrepreneurship Monitor: 2012 Report (2013)
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Industry
• Sector

Impact
• Business Growth
• Innovation
• Internationalization
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For the analysis of GEM results, “The Entrepreneurial Pipeline” concept (Varela &
Soler, 2013) will be used considering the
next stages:

salaries, wages or any other remuneration
to employees and/or owners for less than
three (3) months.
New Entrepreneurs: The fifth stage in the
entrepreneurial pipeline happens when the
people has been owning and managing a
business and has paid salaries or any other remuneration to employees and/or owners for
less than 42 months but more than 3 months.

Socio Cultural Acceptance: The entrepreneurial process is a social process executed by people living in a specific cultural
and social condition, for that reason the
first stage measures the number of people
that have a positive perception about entrepreneurship. In the GEM study, people
are asked if: 1) they consider starting a new
business as a good career choice, 2) they
associate entrepreneurs with high status
and 3) there is a lot of positive media attention for entrepreneurship.

Established Entrepreneurs: The sixth and
final stage in the entrepreneurial pipeline
happens when the people has been owning
and managing a new business that has survived for more than 42 months paying salaries or any other remuneration to employees and/or owners.

A positive perception of the three concepts
mentioned above will foster motivation,
professional orientation, commitment and
resilience in people, thereby increasing the
proportion of adults willing to try to start
up new enterprises, and the number of
active entrepreneurs willing to keep their
business growing.

It is important for GEM not only to know
the amount of the adult population in any
stages of the entrepreneurial pipeline in a
given year, but also to understand the entrepreneurial profiles that characterize the persons who are in each of the stages. For this
reason, the study takes into consideration
variables associates to industry and impact,
in addition to demographic components.
GEM developed a conceptual model (Figure 2) to explain the relationships that exist
between several environmental variables,
the entrepreneurial activity and the socioeconomic development indicators; and for
that reason it measures those variables and
correlate them with the qualitative indicator
of the different stages of the pipeline.

Potential Entrepreneurs: The second
stage in the entrepreneurial process determines the number of people that have the
potentiality to become an entrepreneur in
the future. Potential Entrepreneurs are those
who consider that they: are able to perceive
opportunities in their area of living, have the
necessary skills and abilities to create and
manage a new business and have the ability
to overcome the fear of failure.

The model explains how the social, cultural
and political contexts of each country has
an influence on three sets of conditions–
Basic Requirements, Efficiency Enhancer,
Innovation Entrepreneurship–which are the
critical factors for the value creation of the
socioeconomic dynamism generated by the
established firms and the new enterprises.
The magnitude of the socio-economic value
creation is the defining variable of the socioeconomic development.

Intentional Entrepreneurs: The third stage
in the entrepreneurial pipeline happens when
the potential entrepreneurs express their intention of starting a new business alone or
with others within the next three years.
Nascent Entrepreneurs: The fourth stage
in the entrepreneurial pipeline happens
when people have started to do specific activities in setting business and has only paid
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In order to increase the socioeconomic development of a country, appropriate policies must be formulated to foster the three
sets of conditions so as to create more and
better enterprises, more and better entrepreneur and through them more not value

added to the economy and to the society.
The main role of GEM is to obtain measurements of different entrepreneurial variables
in order to evaluate the effectiveness of
these policies.

Figure 2. GEM model

Basic requirements
• Institutions
• Infrastructure
• Macroeconomic stability
• Health and primary
education

Established
Firms
Employee
Entrepreneurial
Activity
From GEM
2012 Adult
Population
Surveys (APS)

From other
available
sources

Social,
Cultural,
Political
Context

From GEM
National
Expert
Surveys
(NES)

Efﬁciency enhancers
• Higher education & training
• Goods market efficiency
• Labor market efficiency
• Financial market
sophistication
• Technological readiness
• Market size

Entrepreneurship Proﬁle
Attitudes:
Perceived
opportunities &
capabilities; Fear of
Failure; Status of
entrepreneurship

Innovation and
entrepreneurship
• Entrepreneurial finance
• Government policy
• Government
entrepreneurship programs
• Entrepreneurship education
• R&D transfer
• Internal market openness
• Physical infrastructure for
entrepreneurship
• Commercial, legal
infrastructure for
entrepreneurship
• Cultural and social norms

Activity:
Opportunity/Neces
sity-driven,
Early-stage;
Inclusiveness;
Industry; Exits

Aspirations:
Growth, Innovation
International
orientation
Social value
creation

Source: Global Entrepreneurship Monitor: 2012 Report (2013)
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4

the following subjects: opportunity perceptions, skills for start-up, motivation towards
entrepreneurship, intellectual property legislation, support to woman entrepreneurs,
support to business growth, innovation, immigration, intrapreneurship, entrepreneurial
networks, young entrepreneurs. In 2012, Colombia conducted 50 surveys of this type.

n order to compare outcomes among participating countries, the methodology used
in the GEM study is standardized worldwide, and it is composed of three basic processes:
1. The Adult Population Survey (APS). It´s
applied to a sample of the general population aged 18–64. For Colombia in 2012,
around 6.334 surveys were done in the country covering 61 municipalities, representing
the population in terms of urban, rural, age,
gender and economic strata. These surveys
measured the proportion of persons 18–64
who belong to each one of the entrepreneurial pipeline stages. Additionally, the attitudes, aspirations and intentions regarding
entrepreneurial activity, entrepreneurial profiles, businesses discontinuance and many
other variables concerning entrepreneurs
and their enterprises were measured.

3. Secondary sources related to socioeconomic variables of the countries (Secondary
Variables – SV). It´s composed of a series of
data about each participant country which is
fundamental for the basic requirements as
well as for the efficiency enhancers, such as
population, level of income, employment and
unemployment rates, investment in research
& development, commercial and physical infrastructure, competitiveness, risk indicators,
corruption levels, national gross product per
capita and ease in doing business within the
country. This data is gathered by the central
coordination team of the GEM project in London from sources such as The World Bank, International Monetary Fund, World Economic
Forum, OCDE, UN, USA Census, EU, UNESCO, Doing Business Report, Heritage Foundation as well as from many other secondary
sources of information.

2. The National Expert Survey (NES). It´s
applied to a select group of national experts
who evaluate nine conditions: financial support, government policies, governmental
programs, education & training, R&D transfer, commercial & service infrastructure,
openness of the market, physical infrastructure, cultural and social norms. In addition to
that, the expert added their perception on
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MAIN RESULTS

T

he GEM countries are grouped into
three economic groups: factor driven,
efficiency driven and innovation driven
economies, in line with the classification generated by the World Economic Forum’s Global
Competitiveness Report (2013). According to
this, Colombia is categorized in the efficiency
driven group.

others comparing with the three economic
groups and in others with specific countries.
5.1

SOCIO CULTURAL PERCEPTION
ABOUT ENTREPRENEURSHIP

The socio-cultural perception of entrepreneurship is measured by the percentage of
people who has positive perception about
three subjects: a) starting a new business is
a good career choice; b) entrepreneurs have
high social status; c) there is a lot of positive

The results are analyzed using the entrepreneurial pipeline concept. In some cases, they
will be analyzed in terms of time trends, in

Figure 3. Factors in socio-cultural perception about entrepreneurship. Colombia (2009-2012)
95,00%
90,00%
Proportion

85,00%
80,00%

Good Career

75,00%

Status

70,00%

Media Coverage

65,00%
60,00%
2008

2009

2010

2011
Años

Source: Compiled by authors
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media attention for entrepreneurship. Table
1 presents the results obtained for Colombia
in these three variables from 2009 to 2012.

Table 3 presents the indicator for the period
2009-2012.
Table 3. Indicator of socio-cultural perception about
entrepreneurship. Colombia (2009-2012)

Table 1. Factors in socio-cultural perception about entrepreneurship. Colombia (2009-2012)

2009

2010

2011

2012

88.1%

77.3%

78.5%

77.8%

2009

2010

2011

2012

Good career

89.5%

88.7%

89.4%

89.2%

Status

75.5%

76.1%

78.7%

75.5%

Source: Compiled by authors

Media
coverage

78.3%

67.0%

67.4%

68.8%

For all the years, the aggregated Colombian
results are better than the three economies
groups. This is a positive results indicating
that in terms of socio-cultural aspects, the
idea of becoming an entrepreneur is accepted by a significant proportion of Colombians (77.8% in 2012).

Socio cultural
indicator

Source: Compiled by authors

As indicated in figure 3, the “Good career”
and the “Status” factors have been stable in
the 2009-2012 periods, but “Media coverage” had showed a significant decline since
2009.

Table 4 presents the results of the national experts survey (NES) in some variables
associated with social perceptions. A scale
from 1 to 5 was used, where 5 means “completely true” and 1 “completely false” with
the concept. The highest values were assigned to the ideas “most people think of
entrepreneurs as competent, resourceful
individuals” (3.5/5.0) and “successful entrepreneurs have a high level of status and
respect” (3.4/5.0).

Table 2, shows that the three factors for Colombia in 2012, are higher that the factors of
the three economic groups, in “media coverage” and in “good career”; and better in
“status” than the efficiency and the innovation driven economies.
Table 2. Factors in socio-cultural perception about entrepreneurship in the economic groups (2012)
Good
career

Status

Media
coverage

Factordriven
economies

76%

80%

68%

Efficiencydriven
economies

70%

69%

60%

Innovationdriven
economies

55%

70%

56%

Colombia

89%

76%

69%

The perceptions shown by the adult population and the national experts, indicates than
in Colombia, there is a high level of positive
socio-cultural perception about entrepreneurship in all the three factors: status, good
career and media coverage; nevertheless,
the decrease of the solo cultural indicator
from 2009 (88.1%) to 2012 (77.8%). Clearly
indicates that new actions at the education
system and in the media should be taken to
recuperate the lost points.

Source: Compiled by authors

As immediate policy implications, it´s very important to implement some activities as the
following ones: Presentation of successful
Colombian entrepreneurs in the media, scholarships for advanced entrepreneurial educa-

For the entrepreneurial pipeline concept, an
arithmetic average of the three factors is used
to characterize the proportion of Colombians
who has a positive socio-cultural perception.
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tional programs, entrepreneurial contest, and
training of entrepreneurship professors.

5.2 POTENTIAL ENTREPRENEURS
GEM measures the potential entrepreneurs
as the percentage of people who have a
positive perception about three subjects: a)
ability to perceived business opportunities;
b) Confidence on their capacities and skills to
create and manage a new business; c) capacity to overcome the fear of failure (this one is
evaluated as the complement of those who
will be refrain of becoming entrepreneurs
due to the fear of failure).

Table 4. Socio cultural elements for entrepreneurship.
NES Colombia 2012
2012
The creation of new ventures is
considered an appropriate way to
become rich

2.9

most people consider becoming an
entrepreneur as a desirable career
choice

2.9

successful entrepreneurs have a high
level of status and respect

3.4

you will often see stories in the
public media about successful
entrepreneurs

2.9

most people think of entrepreneurs
as competent, resourceful
individuals

3.5

Table 6, shows, that compared to the different economic phases, Colombia presents a higher percentage of persons who
perceived good opportunities, presents
the second higher percentage, after factor-driven economies, in “perceived capabilities” and the second lowest indicators of
fear of failure (35%).

Source: Compiled by authors

Table 6. Factors in potential entrepreneurs. Colombia
(2012)

Another important element about social
perception toward entrepreneurship is the
special characteristics that may apply to
the woman. As will be shown along this document, women are usually behind men in
terms of their participation in entrepreneurial
activities. The experts in the NES survey were
asked about their perceptions in social factor
to promote women entrepreneurs and table
5 shows that in terms of solo cultural perceptions there is not a very good environment
for women to become entrepreneurs.

Fear
Perceived
Perceived
of
opportunities capabilities failure

Table 5. Woman support. NES Colombia 2012

2.9

Starting a new business is a socially
acceptable career option for women

3.3

Women are encouraged to become
self-employed or start a new
business

3.2

63%

71%

28%

Efficiencydriven
economies

42%

52%

37%

Innovationdriven
economies

32%

38%

45%

Colombia

72%

57%

35%

Source: Compiled by authors

2012
There are sufficient social services
available so that women can
continue to work even after they
start a family

Factor-driven
economies

Table 7 shows that these three factors have
been changing in Colombia in the 2009-2012
period. The competence to perceive opportunities has shown an increase from a low of
51.2% (2009) to a high of 71.8% (2012), but
the competence to start and run the business
has been decreasing from 67.6% (2009) to
56.6% (2012), and the fear of failure has increased from 27.6% (2009) to 34.7% (2012).

Source: Compiled by authors
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Table 7. Factor in potential entrepreneurs. Colombia
(2009-2012).
2009

2010

2011

2012

Perceived
opportunities

51.2%

68.4%

73.1%

71.8%

Perceived
capabilities

67.6%

65.2%

61.3%

56.6%

Fear of failure

27.6%

31.4%

32.6%

34.7%

When these three factors are studied in each
of the educational groups (Figure 4), several
considerations arise:

• How come that the less educated people
show the higher perception of ability to
perceived business opportunities?

• The fear of failure decreases as educational level increases, until the technological
level and then it start to grow at university
and graduate levels. What is the reason?

Source: Compiled by authors

The entrepreneurial pipeline concept uses
as an indicator of potential entrepreneurs,
the average of the percentage of people
who perceived opportunities, who consider having the capabilities and who are not
affected by the fear of failure. As indicated
by table 8, this indicator has no changed
very significantly in the last four measurements in Colombia.

• The

confidence of the capacities and
skills to create and manage a new business grows as educational level increases, which seem logical.

Figure 5 presents the results obtained in different countries in the three variables used
to measure potential entrepreneurs. Ghana
with 79% and Colombia with 72% presents
the highest perceptions in terms of capacity
to perceive opportunities; in terms of capacity to establish and manage a new business
Ghana (86%) and Trinidad & Tobago (76%)
are the leaders, and in terms of perceptions
about the fear of failure as a barrier to start a

Table 8. Indicators for potential entrepreneurs. Colombia (2009-2012).

Potential
entrepreneurs

2009

2010

2011

2012

63.7%

67.4%

67.3%

64.6%

Source: Compiled by authors

Figure 4. Educational level vs. perception of opportunity/capabilities/fear of failure (2012).

Perceived opportunities

Perceived capabilities

Source: Compiled by authors
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Table 9. Factors of potential entrepreneurs by gender.
Colombia (2012)

new business, the lowest values are presented by Panama (12%) and Ghana (12%).
In the case of woman, the experts agree
that men and women have the same level of
knowledge and skills to start a new business
(4.0/5.0), but they are not so strong with the
idea that men and women got equally exposed to good opportunities to start a new
business (3.3/5.0).

Male

Female

Disparity
(Male/
Female)

Perceived
opportunities

73,4%

70,3%

1.04

Perceived
capabilities

64,4%

49,2%

1.31

Fear of failure

28,9%

40,8%

1.41

Source: Compiled by authors

However, when the three factors are analyzed
by gender, significant difference appear mainly in perceived capabilities with a disparity
of 1.31, and fear of failure with a disparity of
0.71. When the indicator of potential entrepreneurs is calculated males had 69.3 and females 59.6. At this initial point of the pipeline,
a significant difference starts to show up.

Some specific work has to be done with women to improve their basic skills to become a
potential entrepreneur: educational programs,
career plan development, opportunity identification, risk taking behavior, are needed.
At this level of the pipeline a very significant
difference starts to show up between men
and women that as will be shown along the
report, require the development of a specific
policy for the development of women entrepreneurs.

Table 9 shows that women feel the highest
fear of failure (40.8%) than men (28.9%) to
venture in some entrepreneurial activity;
women have a lower perception of capabilities about herself (49.2%) than men (64.4%),
but, regarding to the opportunity perception,
the disparity between women and men is the
lowest of the three factors (1.04).

Table 10 presents the evaluation of the experts about the levels that Colombians had

Figure 5. Potential entrepreneurs indicators in some countries 2012

Perceived Opportunities

Perceived Capabilities

Source: Compiled by authors
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in terms of skills to start up. The score is very
low in all five elements, quite different from
the perceptions of the adult population.

5.3 INTENTIONAL ENTREPRENEURS
At this stage, GEM identifies the percentage
of adults who are planning to start a new business alone or with others within the next three
years. Figure 6 presents the evolution of the
percentage of intentional entrepreneurs in
Colombia and the three economic groups.

Table 10. Skills to start up. NES Colombia (2009-2012)
2009

2010

2011

2012

Many people
know how to
start and manage
a high-growth
business

2.2

2.4

2.1

2.2

Many people
know how to
start and manage
a small business

2.6

2.9

2.5

2.7

Many people
have experience
in starting a new
business

2.5

2.6

2.2

2.4

Many people
can react
quickly to good
opportunities for
a new business

2.6

2.9

2.5

2.5

Many people
have the ability
to organize
the resources
required for a
new business

2.3

2.7

2.3

2.4

In all the four years the percentage of adult
Colombians planning to start a new business
in the next three years, is higher than the percentage in the three economic groups. The
proportion of intentional entrepreneurs in
Colombia is very close to 5 times higher than
in the innovation driven economies, which
indicates very significant entrepreneurial intentions in the Colombian population.
Figure 7 presents the data for each one of
the countries in 2012. Colombia with 56.9%
presents the highest proportion in all the efficiency driven countries and the 7th highest
proportion worldwide. This implies that
about 17.567.258 Colombians are intentional
entrepreneurs. In this stage, it is possible to
observe that, in every economy group, there
are significant differences among countries.

Source: Compiled by authors

Figure 6. Intentional Entrepreneurs by economic groups (2009 – 2012)
70,0%

56,9%

46,1%

50,0%

49,0%
45,0%

40,0%

29,0%
24,5%

26,3%
11,9%

9,8%

10,0%

24,7%

2010

10,3%

2011

12,7%

2012

Source: Compiled by authors
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Figure 7. Intentional Entrepreneurs by Countries 2012
Japan
Norway
Ireland
Germany
Switzerland
Denmark
Finland
Netherlands
Belgium
Austria
Greece
United Kingdom
Sweden
Italy
Spain
Slovakia
Israel
Korea
Slovenia
United States
Portugal
Singapore
France
Taiwan
Russia
South Africa
Panama
Hungary
Malaysia
Turkey
Estonia
Lithuania
Mexico
Croatia
Thailand
China
Uruguay
Tunisia
Poland
Bosnia and Herzegovina
Latvia
Barbados
Romania
Macedonia
Argentina
Costa Rica
Brazil
Trinidad & Tobago
El Salvador
Chile
Namibia
Peru
Ecuador
Colombia
Algeria
Iran
Ethiopia
Pakistan
Palestine
Egypt
Nigeria
Zambia
Ghana
Angola
Malawi
Botswana
Uganda
0% 10% 20% 30% 40% 50% 60% 70% 80% 90%

Source: Compiled by authors
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To maintain this high level of entrepreneurial
intent and to increase the rate at which this
intention is converted to nascent entrepreneurship and new business start-ups, it is necessary to design and execute educational and
promotional programs which allow the population to: acquire the knowledge and skills
needed to engage in entrepreneurial activity,
learn about the required entrepreneurial competences to start a business, and develop an
entrepreneurial career plan which allows them
to move effectively into the following stages
of the entrepreneurial process.

5.4 NASCENT ENTREPRENEURS
In GEM, a nascent entrepreneur is an adult
(16 – 64 year old) who has been in the last 12
months actively involved in setting up a business they will own or co own, but the business
has not paid salaries, wages or any other kind
of remuneration to employees or owner for
more than 3 months. Figure 8 shows the results
obtained in Colombia and the three economic
groups, in the last four years.
The Colombian results are very high in this
stage of the pipeline, and in all the years, -except 2010 with the factor driven economies-,
the result are higher than all the economic
groups. Compared with the innovation driven economies, the propensity is at least 3
times higher. It is important to observe that
the innovation and efficiency countries are
growing in this indicator.

In table 11, the intentional entrepreneur are
analyzed by gender, and the males show a
higher propensity than the females (disparity
factor 1.28)
Table 11. Intentional Entrepreneurs by gender. Colombia (2012).
Male

64.0%

Female

50.2%

Disparity

Colombia in 2012, with 14% of nascent entrepreneurs, indicates that about 4.314.765
adults are in the process of starting a business, figure that is twice the Colombian looking for a job.

1.28

Source: Compiled by authors
Figure 8. Nascent entrepreneurs (2009–2012)
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Source: Compiled by authors
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For the nascent Colombian entrepreneurs
some important elements were identified:

It´s interesting to observe that even though
the proportion of nascent entrepreneurs is
very high in Colombia, a significant proportion of them (70.9%) consider that they are
not in an operational level even though they
have made some sales of their product/ services. This fact will be very important to consider when in section 5.6 the total early stage
entrepreneurial activity (TEA) will be analyzed.

• 37% of them made their first sale in the

last three months, 16% made it between
the last 3 and 6 months, 19% made it between 6 and 12 months and, 28% made it
more than 12 months ago.

• 95% have clearly defined the product or

Table 12. Nascent entrepreneurs by gender (2012).

service that they will offer.

• 70% have a business plan.
• 38% have established contact with other

Male

15.0%

Female

12.3%

Disparity

people to finance their business.

1.25

Source: Compiled by authors

• 48% have a support human group for the

When the nascent entrepreneurs are analyzed by gender (Table 12), the males with a
propensity of 15.0% had more presence than
the females with a propensity of 12.3%, and
the disparity of 1.25, smaller than the one in
potential and intentional entrepreneurs.

development of their.

• 36% already have purchased machinery,

equipment and/or implements for their
business.

• 33% already have bought raw materials,
inputs, products or services to suppliers.

5.5

• 29% consider that their enterprise is in

NEW ENTREPRENEURS

In GEM, a new entrepreneur is an adult (16
– 64 year old) who has been managing and

operations.

Figure 9. New entrepreneurs (2009–2012)
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Source: Compiled by authors
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owning a business which has paid salaries,
wages or any other kind of remuneration
to employees or owner for more than 3
months but less than 42 months (3.5 years).
Figure 9 shows the results obtained in Colombia and the three economic groups, in
the last four years.

In this stage, the gender difference is still significant with a disparity of 1.33
Table 13. New entrepreneurs by gender (2012).

The new entrepreneurs indicator shows very
significant fluctuation in Colombia (13% in
2010 and 7% in 2012) and the factor driven
economies (5% in 2011 and 13% in 2012),
and more steady values in the efficiency (5
– 6%) and in the Innovation driven economies (3%). The propensity to be a new entrepreneur in Colombia is higher, in all the
2009-2012 period than the propensity in
the efficiency driven and innovation driven
economies group, and in some years than
the factor driven economies.

Male

8.2%

Female

5.7%

Disparity

1.33

Source: Compiled by authors

As shows table 13, although there are more
men (8.2%) than women (5.7%) involved in
the fifth stage of entrepreneurial pipeline,
the disparity is becoming smaller.
5.6

TOTAL EARLY ENTREPRENEURIAL
ACTIVITY (TEA)

The main indicator GEM produces is the
total early entrepreneurial activity (TEA),
which is composed by the percentage of
population (18-64 years old) who is either
a nascent (0-3 months) or a new entrepreneur (3-42 months).

There are several elements that the Colombian new entrepreneurs show:

• 99% consider that they have completely

defined the product and/or the services
they have for their customers.

Figure 10 present TEA for all the countries that participated in GEM 2012; and
a very significant difference can be observed. The TEA moves from 4% in Japan
to a 42% in Zambia. Inside the economic
groups also significant differences can be
found:

• 71% have a business plan.
• 44% have had meeting with banks and

other financial sources to search for financial resources.

• 51% have a support entrepreneurial group. • In factor driven countries from 8% in Egypt
to 41% in Zambia.
75%
have
purchased
machinery,
equipment,
•
implements and/or from suppliers.
• In efficiency driven countries from 4% in
Russia to 27% in Ecuador.
77%
have
bought
raw
material/products
•
or services from suppliers.
• In innovation driven countries from 4% in
Japan to 13% in United States.
89%
consider
that
their
enterprise
is
in
op•
erations.

In the efficiency driven economies, Colombia
with 20% is 4th in terms of TEA. In Latin America: Ecuador, Chile and Peru do have higher
TEA rates than Colombia.

These results are quite different as expected,
of the results obtained with the nascent entrepreneurs.
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Stage 1: factor driven

Stage 2: efficiency driven

Stage 3: innovation driven

Figure 10. TEA in participating countries 2012
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Table 14. Nascent vs. new entrepreneurs in some
countries and economic groups (2012).

Figure 11 presents TEA for Colombia and
for the 3 economic groups for the period
2009-2012.
The TEA rate for Colombia has been showing
a declining trend from 25% in 2008 to 20% in
2012. These results may be explained by the
fact that the general socio-economical conditions of the country have been improving:
growth of GNP, decrease of unemployment,
increase in foreign investments among other
elements. However, in the 2009-2012 period, Colombia has had a TEA higher than
the average of the other economic groups in
most of the years.
It is very important to contrast the composition of TEA in Colombia: 14% of “nascent” and 7% of “new” which indicates
that for every “new entrepreneur” there
are 2 “nascent”.

Nascent

New

Nascent/New

Colombia

14

7

2,0

Factor

12

13

0,9

Efficiency

8

6

1,3

Innovation

4

3

1,3

USA

9

4

2,3

Chile

15

8

1,9

Brazil

4

11

0,4

Denmark

3

2

1,5

China

5

7

0,7

Mexico

8

4

2,0

United
Kingdom

5

4

1,3

Taiwan

3

4

0,8

Korea

3

4

0,8

Source: Compiled by authors

Table 14 presents this proportion for other
economic groups and some selected
countries.
Figure 11. TEA (2009–2012)
25%
23%

24%

23%

22%

21%

21%
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19%
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Source: Compiled by authors
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The fact that Colombia show one of the highest
proportions of nascent/new, indicates that
there are problems in the transition from nascent to new and that new mechanisms and
support programs should be implemented
to improve this rate of conversion.

tives and have paid remunerations to employees and owners between 0 and 42 months.
Table 15. TEA by gender (2012).

Helping the intentional entrepreneurs to develop stronger entrepreneurial initiatives, providing mentoring and training in the very early
stages to develop their entrepreneurial competences, helping in the commercialization,
providing appropriate financial schemes for
these stages, and providing follow-up to their
project may improve this conversion rate.

Male

22.8%

Female

17.6%

Disparity

1.28

Source: Compiled by authors

As shows table 15, there are more men (23%)
than women (18%), it means, the gap between male and female still persists in the Total Early-Stage Entrepreneurial Activity, along
all entrepreneurial pipeline.

When TEA is analyzed by gender, again
males show a higher propensity (23%) than
females (18%).

5.7

ESTABLISHED ENTREPRENEURS

In GEM, the adults owning and managing a
business who have paid salaries or wages, or
any other kind of remunerations to employees or owners, for more than 42 months, are
defined as established entrepreneurs. Figure

According to the proportion of nascent and
new entrepreneurs, the ones in TEA, a total of
about 6.164.000 Colombians are involved in
the orientation of their entrepreneurial initia-

Figure 12. Established entrepreneurs (2009-2012)
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13%

13%

12%
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11%
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Factor
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8%
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Source: Compiled by authors
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12 presents the percentage of established
entrepreneurs in Colombia and the three
economic groups in the period 2009-2012.

preneurial pipeline, be more productive in
terms of established business.
5.8

Colombia shows a decreasing trend from a
13% (2009) to a 7% (2012). In the factor driven
economies, the results are also very unstable
from 6% (2011) to 13% (2010) in the rate of
established business owners. The efficiency
driven countries have had fluctuation from 7%
to 8% and the innovation driven economies
had been completely stable at 7%.

When all the previous data are integrated,
it is possible to construct an info graphic
as the one shown in figure 13 and 14 that
represent the entrepreneurial pipeline for
Colombia and Latin America (respectively). Several facts can be identified in these
figures:

The Colombian indicator has reached a value very close to the innovation driven economies when four years ago it was practically twice as big. What is happening with
the established business. GEM data does
not provide information about this important question but the indicator should call
the attention of entrepreneurial policy formulators, mainly in term of designing new
support for business after their initial years.

• In socio-cultural acceptance of entrepre-

neurship, Colombia with 78% is higher
than Latin America (71%) and is general
higher than all the three economic groups.

• In potential entrepreneurs, even though
there is a “leak” of about 14 points, in
relation to the socio-cultural acceptance
indicator, still Colombia (64%) and Latin
America (62%) are higher than all the economic groups.

Table 16 presents the propensity of males
and females toward the established business stage and again males show higher indicator than females. The disparity is very
high (1.8).

• In intentional entrepreneurs a “leak” of

only 9 points in relation to the potential
entrepreneurs, happen in the Colombia´s
case. Latin America shows a significant
leak from 62% to 34%, which should be
analyzed by the different countries.

The 7% rate of established business indicates
that about 2.167.400 adult Colombians are
managing entrepreneurial initiatives that
have paid remunerations to employees and
owners for more than 42 months.

• Going from intentional to nascent, Co-

lombia has the biggest leak, a decrease
of 43 points. Latin America drop only
23%. This data brings the need to analyze in detail what is happening with the
support system in Colombia.

Table 16. Established business by gender (2012).
Male

9.0%

Female

4.6%

Disparity

INTEGRATED ENTREPRENEURIAL
PIPELINE

• Going from nascent to new, a decrease of

1.8

7 point in Colombia and 5 points, in Latin America, get that the total figures for
Colombia and Latin America get equal in
7%. Again this data arise the point about
what is happening with the support system because practically for two nascent
there is only one new.

Source: Compiled by authors

A research specifically oriented towards this
segment of entrepreneurs and enterprises is
urgent, because the country needs that the
efforts, in the previous stages of the entre-
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Figure 13. Entrepreneurial pipeline. Colombia 2012
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Source: Compiled by authors
Figure 14. Entrepreneurial pipeline. Latin America 2012
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Source: Compiled by authors
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• Going from new to established the leaks

5.9

DISCONTINUOUS
ENTREPRENEURS
GEM analyzes also the different circumstances that entrepreneurs face and that move
them to discontinue their initiative either
temporarily or definitely. The discontinuance
rate is due to several factor, including problems with the enterprise development, with
activities required to keep the business in
operation, with new and better opportunities
either about their business (sell, exchange,
integrated, etc.) or about their personal development (new employment opportunities,
travel choice, etc.), as well as with other factor dealing with health problems, living conditions, family requirements and retirement.

are 0% for Colombia, and 1% for Latin
America; nevertheless, this final data is very
close to the innovation driven economies.

The integral entrepreneurial pipeline indicates
that Colombia and Latin America do start with
a high percentage of people with a positive
social perception on entrepreneurship (78% in
Colombia, 71% in Latin America) higher than
any other group of countries, but at the end
of the pipeline, Colombia and Latin America,
show the same values than innovation and efficiency driven countries. The relationship between established business and socio-cultural
acceptance indicates that only 1 of every 11
people becomes an established entrepreneur.
Figures 15 and 16 present the Colombian
entrepreneurial pipeline for males and females to integrate all the analysis made in
the different stages. From them is clear that:

Figure 17 presents the discontinuance rate
for Colombia and the economic groups (factor, efficiency and innovation driven). Colombia´s results have been in the 5% to 7% range
in the 2009-2012 periods, higher that the
efficiency and the innovation driven economies, but lower than the factor driven which
had shown a very significant fluctuation (6%
to 12%).

• Even though in the socio-cultural accep-

tance of entrepreneurship, females show
a better indicator, in all the other stage
indicators, there is a gap between males
and females, with a disparity factor that
go from 0,97 to 1,80.

Figure 18 shows the main reason that the
adults had in 2012, to discontinue their entrepreneurial activity in the last 12 months, in
Colombia. About 1/2 of the discontinuances
are due to the non-profitability of the business, 1/2 to difficulties to financing the business and 1/3 due to other reasons. In 6.7% of
the cases, the exit was planned, and in 3.7%,
there was an opportunity to sell.

• A deeper study is needed to identify the
causes that produce these disparities in all
stages of the entrepreneurial pipeline.

• The

previous study should provide the
fundamental information to design a real
entrepreneurial policy for women that can
in the medium term, resolve the disparity.

•

In the Colombian case, the discontinuance
rate has been growing since 2010, but the
same trend has happened in the efficiency and innovation driven economies, perhaps as a reflex of the different economic
problems that all countries have had in the
last years.

The policy should have very specific support systems for women entrepreneurs:
including educational programs, career
plan development, opportunity identification, risk taking behavior, entrepreneurial
competences, financing schemes and lots
of mentoring and follow up to start having
successful cases that would be a motivator
for other women.

The rise of the discontinuance rate may
be partly the cause of the reduction of the
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Figure 15. Entrepreneurial pipeline of Colombian male entrepreneurs. 2012
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Figure 16. Entrepreneurial pipeline of Colombian female entrepreneurs. 2012
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Figure 17. Discontinuance rate (2009-2012)
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established business. A policy implication
may be to improve all the entrepreneurial
support system to decrease the number of
entrepreneurs that discontinue their entrepreneurial endeavor due to non-profitability
and financing difficulties.

5.10 TEA AND ECONOMIC
DEVELOPMENT
One of the main goals of GEM is to study the
relation that may exist between total early
entrepreneurial activity (TEA) and economic

Figure 18. Reasons for discontinuance. Colombia 2012
6,4%
6,7%

Incident

33,2%
Exit was planned in advance
4,2%
Another job or business
opprtunity
Problems getting finance
Business not profitable
22,9%

Opportunity to sell

3,7%
Other
22,9%

Source: Compiled by authors
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ment opportunities and the TEA begin to
decrease very quickly.

development, measured by the Gross National Product per capita (GNP PC) based on the
purchase power parity (ppp) concept. Figure
19 shows that relationship’ and there are three
sections with very different performance.

• In countries with a medium GNP PC (7.000

US$ to 20.000 US$), there is a very significant variation (4%<TEA<28%), mainly due
to cultural and institutional environments
that affect entrepreneurship, but again
there is a trend, not as strong as in the
factor driven economies, that indicated
that TEA decrease as GNP PC increases.
In these economies, the appearance of industrialization and service oriented activities, offer more job opportunities and for
that reasons the TEA decreases. In these
economies, there are a significant proportion of opportunity based enterprises,
which may produce a growth in employment opportunities and in GNP. However,
the effect of them in economic and social
growth will present a time lag.

• Most of the countries, with low GNP PC

(<7.000 US$), which also are factor driven
economies, present an inversely proportional trend: those with the lowest GNPPC had the highest TEA and TEA decreases quite rapidly as GNPPC increases. In
these countries unemployment and underemployment are in general high, stability in employment is low, and people
have to look very intensely to the entrepreneurial option to solve their income
need. Many of those entrepreneurial /
initiatives are focused in providing a survival income. So even though the TEA
is high their impact and value added to
GNP may be very low. In these countries
as the economic situation improves, the
people begin to search for new employ-

• In countries with a high GNP PC (>20.000

US$) the variations of TEA are smaller (4%≤

Figure 19. TEA vs. GNP PC
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TEA≤ 17%) and the decline of TEA with the
growth in GNPPC is slow. In previous years,
the graph did show an increase in TEA at
the highest level of GNP PC, explained
with the idea that the high incomes of the
people will allow them to start investing in
new projects. In these economies, most
of the businesses are opportunity based,
generating new opportunities and having
an effect in the GNP growth: quality in the
TEA is more important in these economies
than quantity.

ning for groups of countries: the Latin American countries, the east European countries,
the African countries, the Middle East and
the northern African countries, the west European countries, the Asian developed countries. A deeper study is needed inside each
group, including socio-cultural variables and
other economic and institutional variables to
explain the variations in TEA.
Figure 20, which includes only the cluster of
Latin and Caribbean countries, clearly shows
that many other variables are needed to explain the variations in TEA among countries.

When analyzing figure 19 is necessary to
understand that there are many economic,
environmental, cultural, political, historical,
variables that through the years have affected the development of the GNPPC and that
are significant difference in TEA due to other
cultural and social conditions.

5.11 TEA BY CITIES AND REGIONS
Given the size of the sample taken in 2012
in Colombia, which includes some regional
studies, it is possible to analyze the situation of TEA by regions (Table 17) and by
cities (Figure 21). It´s very interesting to observe the significant variation, in TEA rates,

One important point in this graph is to observe some clustering phenomenon happe-

Figure 20. TEA vs. GNPPC. Latin America and Caribbean countries 2012
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by cities (4,5% to 50,5%), and the not so
significant differences between regions
(17,9% to 24,6%). Some of the differences
in the cities are due to the result of small
samples in those cities. In the case of Bogotá, Medellin and Cali, the data is fully reliable because 2000 interviews were done
in each city.

formulated at the central level, the differences between cities and regions show
that particular support programs should
be designed as the state level as the local
level to adapt national policies to the conditions of the community, including all the
variables that define the entrepreneurial
support system.

Table 17. TEA by regions. Colombia (2012)

In order to have more elements to design
regional policies, it is necessary to develop
deeper regional GEM studies that allow
measurements for every region, with statistically significative sample for each one of
the variables of the entrepreneurial process
and allow the identification of the differences
among regions and the formulation of the
particular policies.
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Eastern

Pacific

18,4%
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19,8%

24,6%

21,8%

Source: Compiled by authors

Even though the policies to foster entrepreneurship in the different stages are usually
Figure 21. TEA by cities. Colombia 2012
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6

COLOMBIAN
ENTREPRENEURS PROFILE

O

ther important aspect of GEM data
is the possibility it brings in terms
of identifying different elements to
characterize entrepreneurs and enterprises.
The analysis will be made with the persons
and enterprises that classified in the TEA
(Nascent and New Entrepreneurs) and with
the persons and enterprises that classified as
established entrepreneurs.
6.1

may have in the propensity to develop new
entrepreneurial initiatives, and also identify
the distribution of the established entrepreneurs in terms of their age.
Figure 22 presents the data for Colombia in
2012 in terms of the propensity that every
age group has toward entrepreneurship. The
age group with the highest propensity is the
25-34 years, which shows a TEA of 25.2%,
which means than from the adult population
with ages between 25-34; the 25,2% is in the
early stages of entrepreneurship (Nascent
and New entrepreneurs).

AGE

One important variable in the entrepreneurial process is to study the effect that age

Figure 22. Propensity toward entrepreneurship by age–Colombia 2012
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Figure 23. Established entrepreneurs by age–Colombia 2012
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The adult young population (25-34), show
the highest propensity toward early stage
entrepreneurial initiatives in Colombia, but
the young population (18-24) shows a high
propensity too (20.9%) which demonstrates
that the myth that to become an entrepreneur need to be old, is not true. These results
also show the significant relevance that development and support programs for youth
should have in any entrepreneurial development policy, but also show the need to de-

velop programs for adults, who may have an
advantage due to their experience and practical knowledge.
Figure 23 present the propensity of the established entrepreneurs in terms of their age.
The group (45-64 years old) has the highest
percentage with 22%. The difference in age
between the highest propensities for nascent/new entrepreneurs and established entrepreneurs are quite understandable along

Figure 24. TEA male/TEA female Colombia 2012
1,8
1,6

1,64

1,59
1,3

1,4

1,3

1,23

1,2
1
0,8
0,6
0,4
0,2
0
2008

2009

2010

Source: Compiled by authors

45

2011

2012

GEM CARIBBEAN COLOMBIAN NATIONAL REPORT 2012

the pipeline, but they brought the need to
enhance support programs for youth to keep
the flow of entrepreneurs to the established
business, but to produce an economic impact in the socio-economic growth of the
country policies should be implemented to
get the established business to grow.
6.2

the 45-54 ages group present a low difference between the propensity toward entrepreneurship of male and females, and the worst
ratio is the young where the males have a
54% higher propensity than the females.
In the established business, 64, 6% of the
owner managers are male, and 35,4% are females. The disparity rate here is higher (1.82).

GENDER

When the early entrepreneurial activity is
analyzed by gender the propensity of the
males is 22.8% and of the females is 17.6%.
The ratio TEA male/TEA female, in Colombia, is 1.3, one of the highest in the region.
As indicated by figure 24, there was a significant improvement in this ratio in the period
2008-2010, but then in 2011 the proportion
was again very high.

The whole goal of the policy should be to
strengthen the role of women´s entrepreneurship in the economy with particular
subprograms that made aware to young
women about the high potential they have
in terms of an entrepreneurial career. These
subprograms should include the use of
many successful women entrepreneurs as a
role model and many other educational and
promotional activities.

Why do males have a 30% bigger propensity toward entrepreneurship than females in
Colombia?

6.3

MOTIVATION

One very important aspect of the entrepreneurial process, is the understanding of the
motivation that drives the entrepreneur,

When age and gender are included in the
same analysis as indicated by figure 25, only

Figure 25. TEA male/TEA female by age. Colombia 2012
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There are also differences in the motivation
by gender: in Colombia, the male entrepreneurs in 89,8% of the cases consider that
their motivation was opportunity based, and
84,9% of the females have the same consideration. Whereas 93 % of young people
(18-34), male or female, consider that their
motivation was “opportunity oriented”.

when decides to start a new entrepreneurial activity. GEM provides to the entrepreneurs two basic situations: “by necessity”
understood as “no better choice for work”
and “by opportunity” as “taking advantage
of a business opportunity”. Between these
two extremes, there are entrepreneurs that
consider that both circumstance motivated
their action.

It’s important to mention that the proportion
of entrepreneurs that present as their main
motivation “necessity” have been decreasing very significantly in the last years, in Colombia, as indicated by Table 18.

Figure 26 shows that, in 2012, 87.5% of the
Colombian entrepreneurs (Nascent and New)
consider themselves motivated by opportunity (purely or partly). When the motivations
are compared within the main three economic groups, the proportion of necessity motivation is distributed as follows: factor driven (35%), efficiency driven (28%), Innovation
driven (18%). However, when a new category is built: Improvement driven opportunity,
(composed of those who are opportunity
driven but, in addition they desire greater
independence, in their work or seek to maintain or improve their income), the Colombian
figure moves to 48%, the factor driven to
42%, the efficiency driven to 46% and the innovation driven to 51%.

Table 18. Nascent/new entrepreneurs necessity driven. Colombia (2009-2012)

%Necessity
Driven

2009

2010

2011

2012

34%

41%

25%

12%

Source: Compiled by authors

This trend may be caused by the improvement of the socio-economic conditions, but
also may be the result of a cultural bias that
is moving people to avoid the “necessity”

Figure 26. Motivation in TEA. Colombia 2012
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Source: Compiled by authors
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as an explanation of their entrepreneurial
activity. A more detailed study is needed to
understand the motivations that drive the entrepreneurs in Colombia.

older age groups. The loss of jobs, the
difficulty to get a new job at higher age,
the lack of resources for retirement, may
be some of the causes that generate these
different results. Specific development and
support programs are needed for the adult
population.

The increase in opportunity driven entrepreneurs does not correlate with the significant
loss from the nascent to the new entrepreneur stages defined in the entrepreneurial
pipeline. So it is necessary not only to get
better precision in the real motivation of the
nascent and new entrepreneurs, but also to
improve the training and support system
to enable the entrepreneurs to harvest the
opportunities they are identifying.

Many improvements are needed for the potential, intentional and nascent entrepreneur
support system, to increase the like hood of
real opportunity based initiatives because
the necessity driven ones are riskier and less
able to generate sustainability and growth in
the medium and long term.

In the case of necessity driven entrepreneurs, it is very important to develop programs that enable them to identify better
business initiatives, to better manage them,
and in general to be able to pursue a real
business opportunity, even though their basic needs are strongly pushing them just to
do “something”.

6.4

EDUCATION

The entrepreneurial competencies are developed through different learning experiences, but one important variable to study is
the relation that the level of formal education has with TEA and the basic motivation
to start a company.

Figure 27 shows that the necessity driven
motivation is substantially higher in the

Figure 28, which presents the TEA in each
educational group, shows a trend of in-

Figure 27. Nascent/new entrepreneurs necessity driven by age. Colombia 2012
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Table 19. Necessity driven vs. educational level. Colombia 2012

creasing TEA as the level of education increases, except at the graduate level. The
higher figure of the technological level with
respect to the undergraduate level may be
explained more from the educational orientation viewpoint than from the level. Technological level has more action oriented
training, better applicative technology and
science orientation.

Educational level

The graduate group may be composed of
people who have had the opportunity to
hold good positions in employment and for
that reason their competences may be less
oriented toward the business creation process. In addition to that is important to recognize that most of the graduate programs
in Colombia have not already included entrepreneurial orientation and education in
their curricula, which is a weakness of the
educational system because they are the
ones with the best elements to develop new
enterprises with high impact and better potential in the long term.

Percentage

Primary

16.1%

Secondary

19.2%

Technical

11.7%

Technological

13.0%

Undergraduate

6.0%

Graduate

2.1%

Source: Compiled by authors

The explanation of two odd points: secondary
and technological level will require a deeper
research and maybe a disaggregation between the ones that finished each educational
level and those that did not complete the level.
It is very important to observe the low necessity driven figure at the undergraduate level and for the graduate level. More
knowledge, more experience, get people
to analyze better option and to design their
entrepreneurial opportunity.

Other important hypothesis to test is if there
is a relationship between necessity driven
motivation and educational level. Table 19
shows that the percentage of entrepreneurs
(nascent and new) motivated by necessity
decreases as the educational level increases.

6.5

HOUSEHOLD INCOME LEVEL

The economic condition of the entrepreneurs (nascent and new) has a role not only

Figure 28. Nascent/new entrepreneurs by educational level. Colombia 2012
35%

31%

30%

30%
25%
20%
15%

21%

21%

17%
10%

10%
5%
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Table 20. Household income vs. necessity driven. Colombia 2012

in terms of the propensity toward entrepreneurship, but also about the motivation (necessity/opportunity).

Household income
(SMMLV)

GEM measures the economic condition of
the entrepreneurs in terms of the number
of minimum monthly legal salaries (SMMLV) that the household is receiving. The
propensity of each income level toward
entrepreneurship is presented in figure 29,
indicating that the level of entrepreneurial
activity increases as the household income
level increase.

Involved in
Necessity early-stage
Entrepreneurial Activity

Less than 1

24,8%

From 1 to 2

14,3%

From 2 to 3

10,2%

From 3 to 4

10,7%

From 4 to 5

13,0%

More than 5

6,7%

Source: Compiled by authors

Table 20 present the proportion of adults,
in every level of household income, which
is in their early stage entrepreneurial process and shows necessity driven motivation. As expected, the lower household
income the higher proportion of people
driven by necessity.

6.6 LABOR SITUATION
GEM asks about the work status of the adults
at the time of the interview. Table 21 shows
that 28.2% of the adults consider themselves
as self-employee.

New orientation programs are needed to
adults with low household income to improve the orientation of their entrepreneurial
initiatives.

However, when only the new and nascent
entrepreneurs are analyzed, 51.7% of them
consider self-employed and 32.7% of them
are employees in full time, which means that

Figure 29. Nascent/new entrepreneurs by income level. Colombia 2012
35,0%

32,3%
30,0%

30,0%
24,9%

TEA

25,0%

22,8%
18,3%
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0,0%
Less than 1

From 1 to 2

From 2 to 3
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Source: Compiled by authors
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they are not fully devoted to their entrepreneurial initiative. This situation may be the
explanation of the low proportion of “nascent” going to “new” and of the low level
of “established” entrepreneurs.
Table 21. Labor situation. Colombia 2012
Total
population

New and
nascent
entrepreneurs

Employee full
time

34,4%

32,7%

Employee part
time

7,9%

4,8%

Self employed

28,2%

51,7%

Seeking
employment

9,6%

3,6%

Retired or
disabled

3,0%

0,5%

Student

4,8%

2,4%

Homemaker

12,1%

4,2%

Source: Compiled by authors
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7

sectors in the nascent and new enterprises
and the established business.

7.1 SECTOR
For the characterization of business by sector, GEM uses the following classification of
the basic economic sectors (Table 22).

Table 23 and 24 shows the changes in the
composition by sector of the “nascent/
new” and “established” business in the
2009-2012 period.

Figure 30 shows the distribution of the enterprises, “new and nascent” and “established”, by economic sector.

In general, either in the nascent/new or the
established categories, the most prevalent
sectors are the consumer oriented followed
by the transforming. The business services
sector has been quite stable in its representation in the two categories, and the

The extractive sector shows a very low participation and the consumer oriented sector is
the most prevalent. There are some differences between the participation of the different
Table 22. Classification of economic sectors
Sector

Definition

Economic activities

Extractive

Production of raw materials.

Agriculture, forestry, fishing, and all mining

Transformative

Transformation in the finished
product.

Construction, manufacturing, transportation,
communication, utilities, and wholesale

Business services

Provision of services to
business.

Finance, insurance, real estate, all business services

Consumer
oriented

Provision of services to
consumers.

Retail, motor vehicles, lodging, restaurants, personal
services, health, education and social services,
recreational services

Source: Compiled by authors
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Figure 30. Economic sector in nascent/new and established business. Colombia 2012

Consumer Oriented

49%

50%

Business Service

17%

11%
Established
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31%

Extractive

3%

60%

Nascent/New

37%

40%

20%
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0%

20%

40%
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Source: Compiled by authors

extractor sector not only is the least represented but, it has been decreasing its participation along the years.

Table 23. Economic sector of established business.
Colombia (2009-2012)
2009

2010

2011

2012

Extractive

7,4%

3,6%

3,3%

2,9%

Transforming

25,7%

21,4%

24,5%

31,3%

Business
Services

13,6%

14,3%

13,7%

16,8%

Consumer
Oriented

53,2%

60,8%

58,6%

49,1%

7.2

The creation of jobs is a very important characteristic to be analyzed. In the case of the
nascent/new and of the established enterprises the current distribution of enterprises
as a function of the number of jobs generated is presented in figure 33.

Source: Compiled by authors

As expected the established business job
distribution is skewed to higher values than
the new and nascent business, however, only
19.9% of the established businesses have
more than 6 jobs, which confirms the data
about the prevalence of the micro and small
size enterprises in Colombia.

Table 24. Economic sector of established business.
Colombia (2009-2012)
2009

2010

2011

2012

Extractive

9,9%

6,0%

3,9%

1,7%

Transforming

40,1%

33,6%

40,3%

37,2%

Business
Services

10,2%

12,8%

11,6%

11,2%

Consumer
Oriented

39,8%

47,6%

44,3%

49,9%

JOBS

When the two groups of enterprises, nascent/new and established are asked about
their expected jobs generation in five years,
the results change quite significantly as indicated by figure 34.

Source: Compiled by authors
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Figure 31. Economic sector distribution in nascent/new enterprises. Colombia 2012
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Figure 32. Economic sector distribution in established business. Colombia 2012
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Figure 33. Job creation by nascent/new and by established enterprises. Colombia 2012
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Source: Compiled by authors

It is important to observe how the nascent/
new enterprises present a better perspective
in terms of job generation that the established one, and also the sense of the capacity to grow is clearly more optimistic in the
nascent/new enterprises, from 3% to 23%, in
the area of “more than 20 jobs”.

The decrease from 37% to 4% in the area of
no jobs confirms the positive perception that
the nascent/new entrepreneurs have in terms
of growth. In the established ones, there are
some improvements, but it is disappointing
that 16% of them consider that after 5 years,
they will still have no job created.

Figure 34. Job creation in the next five years for nascent/new and for established business. Colombia 2012

More than 20 Jobs

23%

6-19 Jobs

15%

31%

22%
Established

1-5 Jobs

42%

No jobs

47%

4%

60%

40%

20%

16%

0%

Source: Compiled by authors
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It is interesting at this point to consider the
notions the experts have about the growth
support system. Table 25 presents their
perceptions, and this is the best evaluated
framework condition (3.48)

wards growth will need very specific mechanisms in all areas of planning, implementing,
marketing, financing, mentoring, etc, to be
able to have a significant effect on the most
important variable for Colombia.

The work in the support system of new and
established enterprises has to be significantly
improved along the entrepreneurial pipeline
but specifically in the “nascent” stage to get
more enterprises into the “new” stage and
the “established” stage, but if survival through
the stages is very important, an orientation to-

These results should derive in a policy toward
the development all over the country of Centers for Entrepreneurship Development that
provides support services to all types of entrepreneurs. The experience of the Centros
Alaya in Cali, the Cedezo in Medellin and
other similar institutions have to be expan-

Table 25.Growth support. NES Colombia 2012
In my country…

2012

There are many support initiatives that are specially tailored for high-growth
entrepreneurial activity

3.14

Policy-makers are aware of the importance of high-growth entrepreneurial activity

3.29

People working in entrepreneurship support initiatives have sufficient skills and
competence to support high-growth firms

3.48

Potential for rapid growth is often used as a selection criterion when choosing recipients
of entrepreneurship support

3.27

Government programs are highly selective when choosing recipients of entrepreneurship
support

3.20

Source: Compiled by authors

Figure 35. Technology level for nascent/new and established business. Colombia 2012
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Figure 36. Innovation level for nascent/new and established enterprise. Colombia 2012
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Source: Compiled by authors

ded to provide wider coverage. The actual
initiative of the Ministery of Commerce Industry and Tourism to adapt the experience
of the Small Business Development Centers
(SBDC) of the USA to Colombia is a move in
the right direction.

logies that have been available in the local
market for more than 5 years. The situation is
better for the nascent/new enterprises where
17.3% are using very recent technologies, at
least in the local market.
It is very important that all entrepreneurial
actors: entrepreneurs, government, educational systems, understand the importance
of updated technologies to be able to compete in the globalized economy in which the
country is every day more involved; but also
is very important to stimulate R&D not only
inside the enterprises but also inside universities research institutions and competitivity
centers to develop appropriate technologies
in the country. The role of Colciencias in the
development of new technologies is crucial
for the country development.

The initiatives that the Colombia government is promoting to get high impact entrepreneurial initiatives through programs
from INNPULSA, APSS.CO, among others,
need to be strengthen and stabilized in
the long run.
7.3

TECHNOLOGY

One essential element for competitivity is
the use of appropriate technology. GEM
measure technology level by evaluating for
how long has been in the local market the
technology the enterprises are using. Figure
35 present the composition of the nascent/
new and the established enterprises according to the technology level.

7.4

INNOVATIONS

The innovation level is measured in GEM,
in terms of the newness of the products in
the market, in the sense if the products of
the enterprise will be challenged by none,
few, or many products that all already in
the market.

The results, especially for the established
business are not good at all because 81.1%
of the enterprises are supported by techno-
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Figure 37. Innovation level for nascent/new enterprises. Colombia 2012
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As indicated by figure 36, most of the nascent/new and the established business are
in very competitive markets because their
products are very similar to the ones offered
by their competitor.

development of products that do not have
many competitors.
Figure 37 and 38 show the evolution of this
indicator in the 2011-2012 periods for established and nascent/new enterprises. A
small improvement is observed in the nascent/new business.

There is a positive factor in the nascent/new
enterprises that show a trend to increase the

Figure 38. Innovation level for established business. Colombia 2012
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Source: Compiled by authors
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Figure 39. Innovation level (unfamiliar products/services) for nascent/new and established enterprises. Colombia 2012
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The other innovation measure made by GEM
is the evaluation of the proportion of consumers that will consider the products/services new and unfamiliar. Figure 39 present
the results for nascent/new and established
business in 2012. Again better indicators are
obtained by the new enterprises.

Again the results are not good because in
the nascent/new and the established between 85% and 89% of the enterprises have
more than 75% of their customers inside Colombia. Less than 5% of nascent/new and
established enterprises are oriented to international markets.

The third GEM approach to innovation is
measuring the proportion of consumers that
it has in international markets. Figure 40
shows the results for the new and established
business, in 2012, in this concept.

Table 26 present the perception of experts
in terms of innovation which indicates a positive trend in the fact “consumers like to try
out new products and services “(3.55) but
a negative one in the fact, “consumers are

Figure 40. Innovation level (internationalization) for nascent/new and established enterprises. Colombia 2012
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open to buy products and services from new
entrepreneurial companies” (2.94).

Government and universities must foster
innovation and create a culture driven by it
so that regardless of whether individuals are
entrepreneurs or employees, they recognize
the importance that innovation has for competitiveness.

Table 26. Innovation. NES Colombia 2012
In my country…

2012

Companies like to experiment with new
technologies and with new ways of
doing things

3.02

Consumers like to try out new products
and services

3.55

Innovation is highly valued by
companies

3.22

Innovation is highly valued by
consumers

3.60

Established companies are open to
using new, entrepreneurial companies
as suppliers

2.80

Consumers are open to buying
products and services from new,
entrepreneurial companies

2.94

“Innpulsa” (2012) is the program the national government has initiated to foster innovation. It is an instrument aimed to improve
the development and competitiveness of the
country which intends to motivate more entrepreneurs to venture in high impact businesses driven by innovation. It is also important that Universities and Colciencias create
programs which support technology based
business in order to promote the creation of
enterprises.
7.5

Source: Compiled by authors

FORMALIZATION

According to DANE (Colombian National
Department of Statistics), the proportion
of people working in the informal sector is
49.2% in the first semester of 2013. It means
that almost 50% of enterprises in Colombia
are in informality situation.

The creation of significant value is associated
with new products and new markets; thus all
the entrepreneurial development programs
must explain, teach and reinforce the concepts of innovation, flexibility, market orientation, and widening market perspective as
essential elements for success and growth of
a new business.

The Colombian government has been promoting the formalization of the Colombian
enterprises. New rules, procedures, and

Figure 41. Registration for nascent/new and for established business. Colombia (2011-2012)
56%
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Source: Compiled by authors
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stimulus have been set out. Confecamaras as
the network of Chambers of Commerce has
developed support programs to the formalization framed in the Law 905/04.

paper work or requirements, high taxes, and
other reason.
Table 28. Reasons for not formalize the enterprise
in nascent/new and established business. Colombia
(2012)

As indicated by figure 41, the proportion of
registered business has increased from 2011
to 2012, in the nascent/new category but
also in the established business category.
Table 27, analyze in deeper detail the formalization process of the enterprises, and it
shows that only 9.3% of all the nascent entrepreneurs have formalized their entrepreneurial activity; 34.3% of the new entrepreneurs
have done the formalization and 56.2% of
the established entrepreneurs are formalized. It is understandable that, as shown previously, many of the nascent entrepreneurial
initiatives will not survive and then they will
not do any formalization procedure for those
initiatives. After the 3 month period of payment or remuneration, the entrepreneurs
may have a more clear idea about the future
of their enterprise and she/he will start registering that initiatives.

Yes

Nascent

New

Established
Business

9,3%

34,3%

56,2%

Established

Lack of information
or training

13,1%

10,6%

A lot of paper work
or requirements

6,3%

10,6%

Fear of being
audited

0,2%

0,0%

Not needed for
your operation

28,4%

58,4%

High taxes

6,2%

10,6%

Other

41,9%

9,3%

Source: Compiled by authors

In the case of nascent/new entrepreneurs,
28.4% consider that they do not need to be
formalized for their operation, 13.1% lack of
information or training, and 41.9% present
other reasons not specifics as their main reason to lack formalization.

Table 27. Registration for nascent, new and established business. Colombia (2012)
Registered

Nascent/
New

There are still many barriers to business registration (i.e. formalization of new enterprises), in spite of recent efforts on the part of
the government to introduce simplification
rules, procedures, incentives, and support
programs developed by the Chambers of
Commerce. Nascent and new entrepreneurs
lack information about formalization procedures and the benefits of formalizing and
deterred by expectation of burdensome paperwork, compliance requirements, and high
taxes. This is an area requiring further attention by the government.

Source: Compiled by authors

When the reasons for not formalization process, are analyzed in Table 28, it is possible
to observe that 58.4% of the established entrepreneurs consider that they do not need
to be formalized to carry on their business.
The other 40% is split in equal proportion between lack of information or training, lots of
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8

he last decades had been showing a
negative trend in terms of employment
opportunities for young people. There
are currently 1.2 billion young people in the
world, and the number is expected to continue to rise until 2035. Young people are
about 18% of the world population, but they
represent about 40% of all the unemployed
people in the world. About 200 million youth
are earning under USD $2/day and there is a
need to create 600 million new jobs over the
next 10 years just to sustain current levels of
employment (Ellis, K., & Williams, C., 2012).

highest propensity toward new enterprise
creation is the 25-34 years old that the 18-24
years old group shows a significant value in
TEA, and the fact that there are many cases
of young people establishing very successful organization had brought interest in the
study of youth entrepreneurship.

In Colombia, 29% of the population is in the
range 14-26 years old; thus it is a very significant group of people with the potential
and the responsibility for the future of the
country. In Latin America and the Caribbean,
the global youth unemployment is 14.9% in
2012, twice as the overall unemployment
rate in the region 6.7% (ILO, 2013). The International Labor Organization, projected for
the period 2013-2018 that the youth unemployment rate will oscillate between 13.2%
and 13.6% (ILO, 2013), for young males from
11.1% to 11.2% and for young females from
16.3% to 17%.

Chigunta (2012) proposes a broad categorization into three transitional phases:

In 2012, several countries decided to include
a section in the APS and in the NES to study
youth entrepreneurship as a pilot exercise.
The first difficulty with the research was the
definition of young entrepreneurs.

• “Pre-entrepreneurs (in the age of 15-19

years): This is the formative stage. These
younger youth are often in transition from
the security of the home or education to
the work place. But, as Curtain (2000) observes, for many young people, the transition from education to work is not a single step of leaving the educational system
and entering the world of work.

• Budding entrepreneurs (in the age of 2025 years): This is the growth stage. These
youth are likely to have gained some experience, skills and capital to enable them run

These facts, in addition to the GEM measurements, that show that the age group with the
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their own enterprises. They often face three
enterprise pathways: 1) remaining stuck in
marginal activities; 2) going out of business;
and 3) running successful enterprises.

This kind of framework can assist researchers,
planners and policy-makers to obtain a better
understanding of the particular needs of the
young people as a group, and to identify
appropriate methods and promotion programs to improve the enterprise culture in a
selected country or region”.

• Emergent entrepreneurs (in the age of 26-

29 years). This is the prime stage. With valuable experiences in business, emergent
entrepreneurs have a higher level of maturity than youth in the lower age groups.
Hence they are more likely to run more viable enterprises than younger people.

GEM defines and identifies two groups of
young people: the first one called ”Youth”
which cover people between 18 and 24 years
old, the second called “Young Adults” which
cover people between 25 to 34 years old.
These two groups have been used always by
GEM in all their studies.

In order to obtain a more specific view on
potential young entrepreneurs, Lewis &
Massey (2003) provide a diagnostic framework for young entrepreneurs. Depending
on the level of readiness (level of skill and/
or exposure to enterprise) of young people
to engage in business and the level of intention to be enterprising, they distinguish four
different groups of potential young entrepreneurs (Figure 42).

The main results obtained for Colombia
young population were:

• The social perception of entrepreneur-

ship in the young population (18-34) is
high, in 2012, it was 76%, and in 2011 it
was 77%.

Figure 42. Diagnostic framework for youth entrepreneurs

HIGH

Group A: Enterprise able
Current status - will be an employee or
student with either business experience or
business qualifications.
Personal characteristics - likely to have
been exposed to enterprising role models
and/or had an enterprise education
experience.
Service needs - likely to require general
information and advice about business
start up.

Group B: Enterprising
Service needs - will be prepared to be self-employed, or already is self-employed. May have
business qualifications.
Personal characteristics - likely to have
self-employed parents, or prior work experience in the same industry and had an enterprise
education experience.
Current status - likely to require specialized
information and business advice and/or mentoring, and the opportunity to network with other
enterprising young people.

Group C: Pre - enterprise
Service needs - will be and employee or
student
Personal characteristics - unlikely to have
been exposed to enterprising role models
and/or had an enterprise education
experience.
Current status - likely to require exposure to
information about being enterprising and
what it takes to start a business.

Group D: Enterprise aware
Service needs - will be interested in being
self-employed or already be self-employed.
Personal characteristics - likely to have
self-employed parents, prior work experience
and/or had an enterprise education experience.
May already have a business idea.
Current status - likely to require skill development and information and advice about
business start-up or management.

READINESS

LOW

LOW

INTENTION

Source: Lewis and Massey (2003)
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• The potential entrepreneurs are also high:

tween the last 3 and 6 months, 12% made
it between 6 and 12 months, and finally,
29% made their first sale more than 12
months back.

64% in 2012 vs. 68% in 2011. In 2012, 71%
of young Colombians considered that
they are able to perceive opportunities,
52% considered they have the capabilities
to establish and run an enterprise and 70%
were not afraid to start their business due
to the risk of failure.

•

• 96% have clearly defined the product or
service to offer.

• 70% have elaborated a business plan.
• 43% have established contact with other

The level of intentional entrepreneurs was
also high among young Colombians (64%
in 2011 and 65% 2012), and that figure is
higher than the Colombian overall population figure, indicating that young people
has a higher intention rate to become entrepreneurs that older people.

people to finance their business.

• 57% have a support group for the development of their business.

• 37% already have purchased machinery,

• When gender is considered, the data re-

equipments, inputs, implements for their
business.

veals that the intentional entrepreneur
rate among young males is 70.4%, but
among young females is 59.7%. These results indicate that the gender gap is not
closing among young people as might
be expected. More research is needed to
determine the major reasons for the gender disparity in entrepreneurial intent and
identify remedial actions.

• 35% already have bought the raw material, inputs, products or supplier services.

• 26% consider that their enterprise is in
operations.

• 83% already made their first sale.
• The new entrepreneurial rate

• A very important data is that when young

among
young Colombians was 7% for 2011 and
8% for 2012, a little higher that the overall
Colombian rate (7%).

people were asked about their long term
preferences, 99% of the young Colombians indicated “Running my own business” and only 1% indicated “Employed
by others”. This perception should be
seriously considered by educators and
should move them to include in the curricula more Entrepreneurial Education.

•

There are several elements that the youth
new entrepreneurs in Colombia show:

• 100% consider that they have defined the

product and/or the services they have for
their customers.

The nascent entrepreneurial rate among
young Colombians was 16% for 2011 and
15% for 2012. Very much at the same level
that the overall Colombian rate.

• 71% have a business plan.
• 53% have had meeting with banks and

For youth nascent entrepreneurs in Colombia
some important elements were identified:

other financial sources to search for financial resources.

• The 34% of them made their first sale in • 54%

have a support entrepreneurial
group.

the last three months, 24% made it be-
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• 73% have purchased machinery, equip-

(15.1%) and friends (5.2%). The fact that
government programs do not appears
as a source is an indicative of the lack of
specific policy from the government to
finance young entrepreneurs. Given the
fact that the government has established
different financing schemes: Fondo Emprender, INNpulsa, Bogotá Emprende, Cultura E (Medellin), Acción Social,
Chamber of Commerce Programs; and
that very frequently the government indicates that there are unutilized financial
resources for the nascent/new entrepreneur, it is necessary to research this topic
not only in general, but very specifically
for the young population. Maybe the lack
of confidence of the young to ask for financial resources and the lack of confidence of the governmental institutions
in the young people may be the cause
of the different statements made by the
young and the government. However,
in terms of policy formulation should be
clear that the conditions for financing
new enterprises oriented by young people are quite different from the ones for
old people.

ments, inputs, implements for their
business.

• 75% have bought the raw material/products
or services from suppliers.

• 91% consider that their enterprise is in operations.

• 94% already made their first sale.
• The total early entrepreneurial

activity
(TEA) for young Colombian was 23% in
both years, higher than the overall Colombia TEA, which shows a bigger propensity
of the young population toward entrepreneurship.

• The gender gap in the TEA rate is lar-

ger for the youth population than for the
overall adult population: 26.7% among
young males, and 19.3% among young
females. This is a difference of 7.4 percentage points (or a ratio of 1.38 young
male entrepreneurs for everyone young
female entrepreneur) compared to a gap
of 5.2 percentage points for the whole
adult population (a ratio of 1.3 male entrepreneurs for everyone female entrepreneur). These results again confirm the
gender disparity along the entrepreneurial pipeline.

• One interesting point was the fact the pa-

rents of the nascent/new young entrepreneurs were basically employees or not employed (50.4% of the fathers and 46% of
the mothers respectively), and a low proportion of mothers were running their own
business (18%), which shows again the
lack of validity of the myth about “born
entrepreneur”.

• The established entrepreneur rate for the

young Colombians, in 2012, as expected
is lower (3%) compared to the Colombia
overall population (7%),

•
•

• The main influencer in the decision of the

youth Colombian to start a new business
were the friends (41%), the parents (23%)
and other family member (16%).

The discontinuance rate for the young Colombian is 6% in 2011 and in 2012, higher
in the female young population (6,8%)
than in the male young population (5,3%).

• Figure

43 shows the investment that
young Colombian entrepreneurs required
to start their business. In 64% of the cases
less than $ 10.000.000 COP about USD $
2.000 was needed.

The main finance sources for the Colombian new young entrepreneurs are
personal savings (54.3%), banks and financial institutions (19%), family savings
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Figure 43. Capital required starting a business by youth entrepreneurs. Colombia 2012
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• Table 29 and Figure 44 show the entre-

tween TEA in the adult population and
TEA in youth adult (25-34 years old),
which reinforce the importance that has
to be given to the entrepreneurial youth
policy as the main source of the new
enterprises that will enrich the entrepreneurial Colombian environment. The
difference in the established business figure 9.9% for 35-64 and 4.4% for 25-34
and 1.4% for 18-24 is a logical difference
because it is well known in all the countries that the owners and managers of
established companies are persons with
higher experience and higher age.

preneurial pipeline for young (18-24), for
young adults (25-34), for adults (35-64)
and the Colombians as a group.

• The

entrepreneurial pipeline for these
different categories shows a low variation in the scores between categories.
The social perception oscillates between
74.4% and 78%, the potential entrepreneurs from 64.2% to 65%, and the discontinuous entrepreneurs from 5.7% to
7%. However it is interesting to observe
that there is a notable difference be-

Table 29. Entrepreneurial pipeline: youth, adult youth and adult population. Colombia 2012
18-24

25-34

35-64

Colombia

Social perception

74,4%

77,7%

79,2%

78,0%

Potential entrepreneurs

64,4%

64,4%

64,2%

65,0%

Intentional entrepreneurs

67,6%

62,3%

50,3%

57,0%

Nascent entrepreneurs

15,3%

15,5%

11,4%

14,0%

New entrepreneurs

5,6%

9,7%

5,9%

7,0%

TEA

20,9%

25,2%

17,3%

20,0%

Established entrepreneurs

1,4%

4,4%

9,9%

7,0%

Source: Compiled by authors
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Figure 44. The entrepreneurial pipeline: youth, adult youth, adult and Colombia population. Colombia 2012
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should be a must for the Colombian educational development policies. Those actions
will not only increase the level of knowledge
of students about the many facts of entrepreneurship, but also will cultivate in them
an employer mindset rather than an “employee mindset”. The educational adjustment
should include specific elements to develop
women entrepreneurs.

These GEM results suggest that Colombian
youth are very aspirational toward entrepreneurship and that there is a very high entrepreneurial potential in the young people which
represents 29% of the population (Programa
Colombia Joven, 2001), but also it shows the
need to nurture their entrepreneurial skills
from the very early stages of formation. This
would require that the educational system
move more strongly and quicker to adopt
the idea of including entrepreneurial competence as a basic element in the Institutional
Education Plan (PEI in Spanish). Including
and integrating entrepreneurial innovation,
value creation, entrepreneurial training in all
stages of the Colombian education system

It is impossible to envision a prosperous
and dynamic entrepreneurship ecosystem
without a strong focus on entrepreneurial
education that prepares youth for productive
and self-sufficient lives.

67

IMMIGRATION AND
ENTREPRENEURSHIP

T

9

included to measure the entrepreneurial activities and motivation of immigrants in 69
economies. The analysis specifically considers the impact of immigrants’ entrepreneurial activity in the economies in which they
operate and measure variables as: growth-,
innovation- and internationalization-orientation” (Roland, X, et al.,2013).

hrough the years, the idea that immigrants have a stronger orientation toward entrepreneurship has been expressed and exemplified (Jews in different
countries, Cuban and Latin America in U.S.A,
Chinese and Indies all over the world, Middle
East people in many countries). Even inside
the countries, immigrants from one region to
other region had been mentioned as more
entrepreneurial than the locals (In Colombia,
the “paisas” have been identified as entrepreneurs in many other regions).

“International migration is a key contributor
to globalization in cultures and in business.
Today there are more than 210 million international immigrants worldwide and the
long-term trend indicates a further increase
within the next decades. Since the year
2000 alone, the number of international immigrants increased by 50 million” (United
Nations, 2013).

GEM tooks the decision to research, in the
2012 cycle, this important variable in the entrepreneurial process, because as globalization grows every country will have a growing
effect in their social, cultural, economic structure from the different immigrant groups and
the entrepreneurial interactions with other
countries will grow.

“An important area of debate on the socio-economic effects of immigration, and on
the implementation of corresponding strategies, centers on the labor-market. In economies with large numbers of immigrants, this

“An especial set of questions on immigration
in the APS and in the NES questionnaire were
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debate focuses on facilitating the economic and social integration of the immigrant
population as well as on regulations to ease
the immigration-related pressure on the labor-market. In particular, the inflow of highly-qualified immigrants is considered beneficial in many recipient economies to the
extent it alleviates a shortage of skilled labor.

significantly to the Colombian economy nor
only for the money they send back for their
families development but also because they
take Colombian production for their new living countries and in some cases when their
return they are better equipped (Knowledge,
experiences and resources) to start a local
business. In all areas related to immigration,
the studies are quite limited, and there is a
need to increase the knowledge about the
effects they have in the economy.

On the other hand, for economies of origin,
emigration is usually associated with negative
development prospects regarding the selectivity of migration. In many emigration economies, the outflow of highly-qualified persons
raises concerns about a “brain-drain” and
the loss of development potential. However,
in the past decade emigration has also been
related to positive effects in economies of origin. In this respect, social ties of emigrants to
their community of origin, financial remittances and return migration potentially induce
economic development.

“Immigrants leave their home country in
most of the developing countries because
the local economies do not offer many
opportunities for the development and they
have the idea that developed economies will
provided them those opportunities. In entrepreneurial terms the main motivation will be
necessity driven immigration.
The migration of the developed countries
to the developing countries, even though
may have some necessity driven situations,
in many cases is more an opportunity driven
process where the immigrants have especial knowledge or relations that gave them a
competitive advantage to the development
of a new enterprise.

Discussions on the labor-market issues of
immigration usually view immigrants as dependently-employed, which is arguably the
typical case. Only recently has the potential
self-employment of immigrants been considered a vehicle for their socio-economic integration and a catalyst for economic growth.
In this respect, empirical evidence from a
number of economies suggests that immigrants differ from the non-in migrant population in their prevalence for entrepreneurial
activity, their attitudes toward self-employment as well as their motivation for starting a
firm” (Roland, X, et al.,2013).

It is important to keep in mind that many immigrants when they arrive to the new country
may have very difficult time finding a good
job and developing a career inside an enterprise, not only due to lack of contacts, lack
of languages in some cases, but also due to
their personal expectations and their cultural
differences” (Roland, X, et al.,2013).

In Colombia, the influx of immigrants in many
entrepreneurial activities has been recognized
through the years: Bavaria, Manuelita, Carulla, Supertiendas Olimpica, Café Águila Roja
and many more were originally established by
immigrants (Revista Dinero, 2004); but, also
many Colombians that emigrated to other
countries have had a significant role on the
entrepreneurial context of those countries,
but also many of them have contributed very

For the study GEM identified two levels in
the immigration process:

• First generation migrants which include
individuals that were born outside the
country in which they now reside.

• Second

generation migrants which include individuals that were born in the
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and Central America. In other regions, the
first generation shows higher TEA than the
one of the overall population. In innovation
driven economies, the highest TEA is shown
in the first generation and the lowest in the
non-immigrants; in efficiency driven economies the highest value is in non-immigrants
and the lowest is in the first generation, and
in the factor driven economies the highest
values is for first generation and the lowest
for non-immigrants.

country in which they now reside, but any
one of their parents was born outside the
country.
In some areas of the world, GEM sample was
able to include a significant sample of first
and/or second generation migrants but in
other areas and many countries the size of the
sample was small. For that reason in many cases, the data will be integrated for regions or
for economies groups to be able to produce
some general indications about the subject.
In the Colombian case, only 1.3% of the sample identifies itself as first or second immigrant generation. Table 30 presents the results obtained in total early entrepreneurial
activity (TEA), in different areas of the world,
in first and second generation and compares
the results with the TEA of the general population of those regions or countries.

These differences in TEA show that there are
many more significant variables in the behavior of the people that the fact of being or
not immigrant in a country of the region. The
competences of the immigrants, the level of
development of the country, the entrepreneurial framework condition, are very significant variables, in the decision to become an
entrepreneur.

The differences in TEA in the different regions of the world for the total population are
kept for the immigrants of first and second
generation. In the Colombian case, neither
the first generation nor the second generation presents higher TEA than the overall population. Similar behavior is shown in South

Figure 45 shows a significant difference between immigrants and the overall population
in Colombia in terms of motivation to start
new entrepreneurial activities. Only 3.3% of
the immigrant entrepreneurs do it by necessity meanwhile 12.5% of the entrepreneurs do
it by necessity.

Table 30. TEA for immigrants (first and second generation)
TEA (Total
Population)

TEA (First
Generation)

TEA (Second
Generation)

Colombia

20.1%

15.9%

16.2%

South and Central America

18.8%

17.1%

17.5%

U.S.A

12.9%

16.4%

12.3%

Western Europe (Including
Israel)

6.1%

8.2%

7.9%

Eastern Europe (Including
Russia)

8.2%

8%

9.9%

ASIA

9.4%

11.7%

9.8%

Middle East and North Africa

9.3%

10.6%

12.3%

Sub-Saharan Africa

26.8%

31.3%

30.4%

World Region

Source: Compiled by authors
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Figure 45. Immigrants entrepreneurs: opportunity vs. necessity. Colombia 2012
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In terms of gender, difference in the proportion between men and women immigrants shows the same trend that in the rest
of the population. Most of the immigrants
(64%) and most of the non-immigrants are
male (56%).

In terms of innovation measured by the novelty of the products brought to the market,
there are no significant differences between
immigrants and the native entrepreneurs, neither in innovation driven or in factor driven
economies, but there is a significant difference
in efficiency driven toward the immigrants.

In terms of job creation, the study shows than
first and second generation of immigrants
entrepreneurs are more growth oriented that
natives ones, in all three economic groups
(Innovation, efficiency and factor driven).

As mentioned before, the framework conditions had a very significant influence in the
decision to become entrepreneurs and the
development of the enterprise. GEM evalua-

Figure 46. Immigrants entrepreneurs by gender. Colombia 2012
70%

64%
56%

60%
50%

44%
36%

40%

Male

30%

Female

20%
10%
0%
TEA immigrant

TEA non immigrant

Source: Compiled by authors
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ted through the national expert survey several
elements, and they are presented in table 31.

Entrepreneurial policy for Colombia should
evaluate the convenience of developing special incentives for immigrant entrepreneurs
as has been done in other countries (Chile
with its Startup-Chile could be a good case
to study). In terms of facilitating from visa, to
language and cultural training, to special tax
incentives, etc, but always keeping similar
facilities for the national and the Colombian
living in foreign countries that would like to
come back. The competition for entrepreneurial talents today globalized, and Colombia need to find that entrepreneurial talents
wherever they may be.

The table 31 shows than in Colombia, there is
not a significant development in laws and regulations to promote and support immigrants
that develop new entrepreneurial activity, that
the limitations and restrictions are very similar
to the ones natives have, than in terms of financing and support there are not significant
differences with local people, and in general
that there is not a policy oriented to attract
foreigners to come to Colombia to establish
new enterprises different from the ones for
the native Colombians. It seems that the idea
is that they should adapt and compete with
Colombians at the same conditions.

Table 31. Entrepreneurhip and immigration. NES Colombia 2012
In my country…

2012

Laws and regulations to promote and support entrepreneurial activity of migrants coming
from developing countries are adequate.

2.32

Laws and regulations to promote and support entrepreneurial activity of migrants coming
from developed countries are adequate.

2.55

Foreigners from developing countries experience a greater number of formal restrictions
than natives, when they want to start-up a business.

2.79

Foreigners from developed countries experience a greater number of formal restrictions
than natives, when they want to start-up a business.

2.93

Entrepreneurs who have migrated from developing countries have worse access to private
sector finance than native entrepreneurs

3.16

Entrepreneurs who have migrated from developed countries have worse access to private
sector finance than native entrepreneurs.

2.75

Entrepreneurs who have migrated from developing countries have worse access to startup support programs than native entrepreneurs

2.90

Entrepreneurs who have migrated from developed countries have worse access to startup support programs than native entrepreneurs

2.94

Migration and integration policy explicitly identifies the potential of entrepreneurial
activity.

2.35

Source: Compiled by authors
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10

ENTREPRENEURIAL
FRAMEWORK CONDITIONS

S

ince its inception, the GEM project has
proposed that early stage entrepreneurial activity is influenced by a set of
factors called: Entrepreneurship Framework
Conditions (EFC). The EFC are “the necessary
oxygen of resources, incentives, markets and
support institutions to the growth of new companies” (Bosma et al. 2008). Also, the GEM
conceptual model has established a clear relationship between the EFC, entrepreneurship
dynamic and economic growth.

In 2012, Colombia surveyed 50 experts (entrepreneurs, policy makers, business and
support services providers, Investors, financiers, bankers, educators, teachers, entrepreneurship researchers), in the 9 different areas
indicated in the GEM model: Social and cultural norms, physical infrastructure, internal
market openness, commercial and business
infrastructure, R&D transfer, education and
training, government programs, government
policies, financing.

According to the GEM conceptual model,
the EFC may be present at any stage of economic development, but can exert more influence when the basic requirements (primary education, health, infrastructure, etc.) and
the efficiency enhancers (higher education,
efficient market goods, proper functioning of
the labor market, financial markets developed,
etc.) are consolidated.

However, in 2012, there were special areas included in NES: Entrepreneurship and youth,
networking to do business, entrepreneurship
and immigration, innovation, growth support,
woman support, intellectual property legislation, motivation for entrepreneurship, skills to
start up and perception of opportunities.
Each expert, evaluates a different set of
statements using a Likert scale from 1 to 5,
where 5 indicates that the statement foster
entrepreneurship and 1 that the statement
block entrepreneurship.

Although there is not a complete understanding of the effect that variable have in entrepreneurship development, GEM evaluates,
through the National Expert Survey, several
framework conditions (EFCs) to measure the
status of these in every country.

Figure 47 presents the average results for
each one of the different areas:
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• In the entrepreneurial framework condi-

10.1 FINANCIAL SUPPORT
Undoubtedly, financial support facilities are
very important for the entrepreneurial initiatives. Table 32 present the results obtained
in 2009 and 2012, and even though there
has been improvements in some areas, the
scores in all the six statements is low and
in some cases extremely low. The low development of the Colombian environment
for funding new and growing firms may be
the reason for the small size, for the low level
of technology and the low innovation orientation of the companies.

tions (EFC´s), only two of them (Social and
cultural norms and physical Infrastructure)
got a score above 3.0, and all the other
7 show values between 2.34 and 2.93;
which indicates significant limitations in
the EFC´s for the entrepreneurial activity
in Colombia.

• In the other special areas, the score were
in the range 2.45 to 3.46.

Even though through the document some
of the NES results have been analyzed, it is
important to consider in the very way, some
of them to be able to generate some policy
recommendations.

It is clear that big improvements are required
in this area such as the development of seed

Figure 47. Entrepreneurial framework conditions. NES Colombia 2012

Entrepreneurial Framework
Conditions (EFC´s)

Social and Cultural Norms

3,04

Physical Infrastructure

3,13

Internal Market Openness

2,57

Commercial and business Infrastructure

2,77

R&D Transfer

2,53

Education and Training

2,78

Governmental Programs

2,93

Government Policies

2,82

Financing

2,34

Entrepreneurship and youth adult

3,1

Entrepreneurship and youth

3,33

Other Special areas

Networking to do business

3,15

Entrepreneurhip and immigration

2,74

Innovation

3,19

Growth Support

3,28

Woman support

3,33

intellectual property legislation

2,67

Motivation for entrepreneurship

3,13

Skills to start up

2,45

Perception of Opportunities

3,46
0,0

Source: Compiled by authors
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Table 32. Financial support. NES Colombia (2009-2012)
In my country, there is sufficient…

2009

2012

Equity funding available for new and growing firms

2.32

2.10

Debt funding available for new and growing firms

2.53

2.34

Government subsidies available for new and growing firms

2.34

2.84

Funding available from private individuals (other than founders) for new and
growing firms

2.06

2.51

Venture capitalist funding available for new and growing firms )

1.94

2.18

Funding available through initial public offerings (IPOs) for new and growing
firms

1.52

2.07

Source: Compiled by authors

capital funds, angel investor´s network, new
debt funding with easier to fulfill requirements, government subsidies, access to
non-reimbursable government funds, stimulus for savings oriented to investments in new
business, support to IPO´s, development of
venture capital firms, funds to develop technologies, among others.

above 3.0. The best results are for “support
for new and growing firms is a high priority for policy at national government level”
and the worst result is “new firms can get
most of the required permits and licenses in
about a week”.
The low scores in the sentences related to
the taxes, permits, regulations, licensing and
bureaucracy, in general, indicates the need
to work stronger in these areas, not only in
the policies at the national and local level,
but in terms of the specific entities that apply
the procedures.

10.2 GOVERNMENT POLICIES
Table 33 shows a significant improvement in
terms of government policies from 2009 to
2012, but still only two of the condition gets

Table 33. Government policies. NES Colombia (2009-2012)
In my country…

2009

2012

Government policies (e g , public procurement) consistently favor new firms

1.94

2.77

The support for new and growing firms is a high priority for policy at the national
government level

2.88

3.40

The support for new and growing firms is a high priority for policy at the local
government level

2.47

3.06

New firms can get most of the required permits and licenses in about a week

2.19

2.43

The amount of taxes is NOT a burden for new and growing firms

1.82

2.49

Taxes and other government regulations are applied to new and growing firms in
a predictable and consistent way

2.41

2.98

Coping with government bureaucracy, regulations, and licensing requirements it is
not unduly difficult for new and growing firms.

2.38

2.63

Source: Compiled by authors
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The complex paperwork, processes and
varying regulations are an obstacle for
new enterprises and may explain the many
problems the entrepreneurial pipeline has.
It may also explain why, with so many potential and intentional entrepreneurs, only
a small fraction achieve a startup business
(0-3 months) and even fewer maintain the
business for up to 42 months or longer than
42 months.

vide these services because the results about
the coverage of the government program
(2.82) and the efficiency of them (2.83) is not
very good.
The small decrease in the national experts
‘assessment of the effectiveness of support
from Science Parks and Business Incubators
(mean score of 2.9/5 in 2012 versus 3.0/5
in 2009) may indicate a need to review the
models being applied in Colombia and their
actual impact.

10.3 GOVERNMENT PROGRAMS

Two main points arise from the NES results
about governmental programs:

When 2009 data is compared with 2012 data,
in table 34 significant improvements can be
identified in most of the subjects analyzed,
but only two of them get above 3.0.

1. The need to establish countrywide center for entrepreneurship development,
similar to centers Alaya, financed by the
government (at all level), as is done by
the USA with SBC, and by the private
sector with the support of the universities top provide services along the whole
entrepreneurial process.

The biggest difficulty is that there is no single agency where entrepreneurs with new
or growing firms can find the help they
need from a government program. The
idea of developing around the country, services similar to the Centro Alaya that works
in Cali, with the government covering the
cost of these may be one improvement to
this problem

2. The need to review the operation of the
science parks and business incubators, to
increase not only their coverage, but specially their effectiveness and impact on
supporting new and growing firms.

This idea is reinforced, in terms of the use of
other non-governmental institutions to pro-

Table 34. Governmental programs. NES Colombia (2009-2012)
In my country…

2009

2012

A wide range of government assistance for new and growing firms can be
obtained through contact with a single agency

2.17

2.59

Science parks and business incubators provide effective support for new and
growing firms

3.00

2.90

There are an adequate number of government programs for new and growing
businesses

2.72

3.23

The people working for government agencies are competent and effective in
supporting new and growing firms

3.13

3.21

Almost anyone who needs help from a government program for a new or growing
business can find what they need

2.55

2.82

Government programs aimed at supporting new and growing firms are effective

2.81

2.83

Source: Compiled by authors
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a small decrease in the mean score from 2009
to 2012, this suggests that, at these levels,
the adequacy of entrepreneurial education is
not improving.

10.4 EDUCATION AND TRAINING
As shown by table 35, significant improvement had been obtained from 2009 to 2012,
but again only two categories are above 3.0.

The Ministry of Education should review of
the status of entrepreneurship education in
the whole educational system and provide
new orientations, and assign new resources
that enable the implementation of the Law
1014 in the country with the adjustments
that the data indicates, as necessary, to
produce more and better enterprises, more
and better entrepreneurs, and more value
generation.

The problems at the primary and secondary
education are astonishing, and they show
that the goals of the 1014 law have not been
obtained. There is a significant lack of training in the development of entrepreneurial
spirit and the entrepreneurial competences.
There is a need to identify Colombian experts
in entrepreneurial education and convene
them as an advisory team to the Minister of
Education to help in the design of entrepreneurship-related curricula, pedagogic approaches, and academic material, as well as
in the formation of a set of trainers who could
expand the idea throughout the educational system. If real entrepreneurial education
is not included in the curricula in the best
possible way, the results that the 1014 law
formulated will never be satisfied, and lots
of frustration will be developed in the young
person who wants to be an entrepreneur.

10.5 R&D TRANSFER
In this essential element for spin off and for increasing the competitivity of the enterprises,
the results, as shown in table 36, are not good
at all. Only one gets above 3.0
From the lack of capacity of the growing
firms to buy/develop/adapt the latest technologies (2.1), to the lack of efficiently transfer of science, technology and knowledge
from the university and research centers (2.5),
to the lack of adequate subsidies (2.4) to the
lack of support to engineers and scientist to

The national experts’ assessment of the degree to which colleges and universities show

Table 35. Education and Training. NES Colombia (2009-2012)
In my country…

2009

2012

Teaching in primary and secondary education encourages creativity, selfsufficiency, and personal initiative

2.31

2.6

Teaching in primary and secondary education provides adequate instruction in
market economic principles

1.81

2.3

Teaching in primary and secondary education provides adequate attention to
entrepreneurship and new firm creation

1.7

2.3

Colleges and universities provide good and adequate preparation for starting up
and growing new firms

3.0

2.9

The level of business and management education provide good and adequate
preparation for starting up and growing new firms

3.29

3.4

The vocational, professional, and continuing education systems provide good and
adequate preparation for starting up and growing new firms

3.1

3.1

Source: Compiled by authors
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Table 36. R&D transfer. NES Colombia (2009-2012)
In my country…

2009

2012

New technology, science, and other knowledge are efficiently transferred from
universities and public research centers to new and growing firms

2.36

2.5

New and growing firms have just as much access to new research and technology
as large, established firms

2.09

2.3

New and growing firms can afford the latest technology

1.76

2.1

There are adequate government subsidies for new and growing firms to acquire
new technology

1.94

2.4

The science and technology base efficiently supports the creation of world-class
new technology-based ventures in at least one area

3.00

3.3

There is good support available for engineers and scientists to have their ideas
commercialized through new and growing firms

2.18

2.6

Source: Compiled by authors

commercialize their ideas (2.6), the R&D environment looks quite dark.

$13,000 USD per researcher per year, not
to mention the case of Chile, with $ 40,000
USD” (Sistema de Información, Gobierno
de la República de Colombia, 2011). The
“Regalias Policy” should be revised not
only to assign resources for traditional research but also for enterprise oriented results, such as through technology transfer
and commercialization support.

The Engineering and the Science university
programs at the undergraduate and graduate level need to have significant entrepreneurial programs. Colciencias should stimulate research oriented to the understanding
of entrepreneurship and the transformation
of knowledge in enterprises that add value,
create employment, generate taxes and produce wellbeing.

Three main policy recommendations could
be formulated about this subject:

The Engineering and Science societies, the
universities, Colciencias and the community in general should provide a significant
recognition to the professionals who are
able to develop engineering, technology
and science based enterprises on an equal
footing to the recognition assigned to conducting academic research and writing and
publishing papers in peer reviewed journals; but the government has also to review their policy in term of the resources
assigned for research and development,
still one of the lowest in Latin America as
a proportion of GDP. Something worrying
over other countries is “while Colombia
spends less than $ 1,300 USD per year
per researcher, Mexico is already investing

1. Integrate entrepreneurship curricula across
university programs, including engineering
and science programs.
2. Place a higher value on the work of scientists and academicians to commercialize
their research results through new and
growing firms (e.g. spin-off ventures).
3. Increase the amount of government expenditure on R&D as well as on programs
to encourage technology transfer from
universities and public research centres to
new and growing firms, and programs to
support new and growing firms in the acquisition of new technology and commercialization of their own R&D activities.
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lity of them are not well qualified: 2.39 and
2.76. The results in other services: legal
and accounting (2.84) and banking services
(2.72) are also quite low.

10.6 COMMERCIAL AND BUSINESS
INFRASTRUCTURE
In the five categories that this general framework conditions analyze, the results are again
not good at all. Only in one category (existence of enough subcontractors, suppliers,
and consultants to support new and growing
firms) get above 3.0. There are improvements
with respect to 2009.

Commercial and professional infrastructure is
essential for entrepreneurs to develop their
business efficiently and establish competitive
advantages. Thus, the public and the private
sector should carefully study the best way to
provide these services, at a level, that allows
Colombian enterprises to compete at least
under equivalent environment with all the
foreign enterprises.

But if the quantity of subcontractor, suppliers and consultant is acceptable, the
matters related to the cost and to the qua-

Table 37. Commercial and business infrastructure. NES Colombia (2009-2012)
In my country…

2009

2012

There are enough subcontractors, suppliers,
and consultants to support new and growing
firms

3.09

3.17

New and growing firms can afford the cost of
using subcontractors, suppliers, and consultants

2.00

2.39

It is easy for new and growing firms to get
good subcontractors, suppliers, and consultants

2.52

2.76

It is easy for new and growing firms to get
good, professional legal and accounting
services

2.58

2.84

It is easy for new and growing firms to get
good banking services (checking accounts,
foreign exchange transactions, letters of credit,
and the like)

2.27

2.72

Source: Compiled by authors

10.7 INTERNAL MARKET OPENNESS
For GEM, internal market openness refer to
the opportunity that the new and growing
firms have in terms of introducing their products in the local, regional and national level.
Table 38 indicates that according to the national experts, that is not the situation in Colombia because, in all the areas, the score is below
2.8. With respect to 2009, improvements have
been reached, but they are still in the low level.

vate sector to improve the conditions on
the internal market openness, especially
when the effect of the free trade agreements and the revaluation policy has been
favoring the foreign entrepreneurs and
enterprises.
The difficulties in finding a real niche in the
market may be one of the main causes of the
number of nascent entrepreneur that are not
able to get to the new entrepreneur stage. If
the new Colombian companies cannot access
the local market, there is not a significant

Government needs to develop and implement policies in a joint effort with the pri-
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Table 38. Internal market openness. NES Colombia (2009-2012)
In my country…

2009

2012

The markets for consumer goods and services change dramatically from year
to year

2.56

2.5

The markets for business-to-business goods and services change dramatically
from year to year

2.44

2.5

In my country, new and growing firms can easily enter new markets

2.15

2.6

The new and growing firms can afford the cost of market entry

2.09

2.4

New and growing firms can enter markets without being unfairly blocked by
established firms

2.33

2.8

The anti-trust legislation is effective and well enforced

2.77

2.6

Source: Compiled by authors

positive perception of entrepreneurship, but
in the potential entrepreneurs, it was shown
a high fear to failure, and here, in the NES,
the experts reinforce it that there is a problem with the risk taking. In the case of women, the study shows that the risk propensity
of them is lower, and this may be the partial
explanation for the lower scores that women
show along the entrepreneurial pipeline.

chance that they will be able to get a place in
the international markets.
10.8 SOCIAL AND CULTURAL NORMS
The subject of social and cultural norms is
one of the best evaluated in the NES process.
In three out of five categories, the scores are
about 3.0.
Table 39 shows improvements over the 2009
results, but low levels in the “encouragement
for entrepreneurial risk taking (2.64)” and in
“encouragement for creativity and Innovativeness (2.79)” show improvement need areas.

The cultural norms of self-sufficiency, autonomy, personal initiative, risk-taking, creativity, and innovativeness, associated with
an entrepreneurial culture, should be reinforced by the educational system (through
entrepreneurial education) and the media
in terms of providing recognition to entrepreneurs in all stages of the entrepreneurial

In the entrepreneurial pipeline analysis, it was
shown that the adult population has a very

Table 39. Social and cultural norms. NES Colombia (2009-2012)
In my country…

2009

2012

The national culture is highly supportive of individual success achieved through own
personal efforts

3.46

3.30

The national culture emphasizes self-sufficiency, autonomy, and personal initiative

3.12

3.22

The national culture encourages entrepreneurial risk-taking

2.64

2.64

The national culture encourages creativity and innovativeness

2.79

2.82

The national culture emphasizes the responsibility that the individual (rather than
the collective) has in managing his or her own life

3.00

3.24

Source: Compiled by authors
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pipeline in order to develop a stronger entrepreneurial culture.

The support that the physical infrastructure
provides to new and growing firms is the category with the lowest scores and the problems of good highways, transportation system, airport and in general, logistic limitation
should be the ones affecting it.

10.9 PHYSICAL INFRASTRUCTURE
The physical infrastructure needed for entrepreneurship development, is the only
framework condition that shows a significant decreased from 2009 to 2012, as
shown by table 40, but in four out of five
the categories the results are above average 3.0.

The higher cost and the lower quality of
communications and basic utilities are problems that should be considered because
they will reduce the competitivity of the Colombian enterprises.

Table 40. Physical infrastructure. NES Colombia (2009-2012)
In my country…

2009

2012

The physical infrastructure (roads, utilities, communications, waste disposal)
provides good support for new and growing firms

2.76

2.18

It is not too expensive for a new or growing firm to get good access to
communications (phone, Internet, etc )

3.71

3.10

A new or growing firm can get good access to communications (telephone,
internet, etc ) in about a week

3.52

3.31

New and growing firms can afford the cost of basic utilities (gas, water,
electricity, sewer)

3.33

3.27

New or growing firms can get good access to utilities (gas, water, electricity,
sewer) in about a month

3.83

3.81

Source: Compiled by authors
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T•

he 2012 GEM research in Colombia
allow several important conclusions.

11

in Colombia, the nascent entrepreneurs
represents 14% and the new entrepreneur
only 7%, is an indication about the limitations of the support systems in the initial
period of the enterprises.

The entrepreneurship framework conditions have improved, in relation to 2009,
but still they are very limited to support
entrepreneurship. Significant changes
have to be done in the policies, programs
and activities to improve: entrepreneurial
education, financial schemes, research
and development transfer, physical infrastructure, commercial and legal infrastructure, internal market openness.

• Established business with only 7% is an

alarming figure because is smaller than the
data of previous years indicating that the
number of enterprises passing the 0-42
months operating period is not significant
enough to replace, with advantage the old
business that for one or another reason are
closing their operations.

• The

entrepreneurial pipeline does not
show significant change in Colombia from
the 2011 to 2012 cycle. High values in
socio-cultural perception about entrepreneurs, in potential and intentional entrepreneurs, followed by a significant reduction to
nascent entrepreneurs (3 to 1) and then a
significant reduction to new entrepreneurs
(2 to 1), and a constant value going to established entrepreneurs is the trend

• Innovation is still a concept that is not
rooted inside the business culture. Very
few Colombian companies are developing
innovations in products–services- process–
materials that will bring to the market new
products, and/or will have foreign costumers, and/or will be based in new technologies. A real policy to develop an innovative culture is needed in Colombia.

• Total early entrepreneurship activity (TEA) • Even though the data shows a trend in
keeps the 20% value, 11th at the world level, 4th in Latin America, but the fact that

the last three year of decreasing “necessity motivation”, some of the other results:
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• Youth entrepreneurship is a very relevant

investment, growth potential, innovativeness, markets, etc. show the preponderance of very small business. Maybe there is a
cultural bias toward opportunities motivation when the population is asked about
both motivations.

subject. The groups 25-34 and 18-25 are
the ones with two out of the three highest
TEA rates. Given the number of young
people in Colombia and their decision in
the medium and long run (99% expect to
be entrepreneurs), it is necessary to develop very specific programs in entrepreneurship for young people that should include
the possibility of running their business in
parallel with their academic training.

• The disparity by gender is still significant in

all the stages of the entrepreneurial pipeline. The men propensity is higher than the
women propensity, and a detailed research
should be designed to identify the reasons
for the disparity and to develop programs
and procedures that should be implemented to be able to solve the disparity.

• Again the positive relation between higher

academic training and a higher propensity
to be engaged in entrepreneurial activity
indicates the urgency of including entrepreneurial education in the higher education systems, undergraduate and graduate degrees.

• The effect of immigrants in the Colombia
entrepreneurial system is not a very significant variable: in one side the numbers of
immigrants in the sample were very low,
but also the TEA for immigrants was lower
than the TEA for native’s one.
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RECOMMENDATIONS

• Policy to enhance the culture of entrepre-

G

EM Colombia 2012 results, have described the situation of entrepreneurs
and enterprises, identifying areas,
factor, variables, with high scores and other
with very low scored. Also, some disparities
had been identified, and special research
areas have been proposed.

neurship has to be designed and implemented not only to improve the socio-cultural perception about entrepreneurship,
and the percentage of adult population
willing to become potential entrepreneurs,
but also to improve the understanding
of the enterprises goals and operation
schemes of the Colombian employees.

In terms of policies two big subjects had arisen:

•

• Policy to develop and implemented and

entrepreneurial education program; in all
the educational levels, oriented toward
value creation as development strategy.
The minister of education should integrate
a commission of experts in entrepreneurial
education to evaluate the state of it in the
country and design the new policy and the
procedure to implement it.

How to improve the entrepreneurship
support system to ensure that there are
fewer leaks in the entrepreneurial pipeline
and how to produces a growing number
of new enterprises with the potential for
sustainability and growth.

• How to ensure that nascent/new and es-

tablished enterprises are more innovative,
and growth oriented, especially in terms
of job impact.

• A specific policy with specific support programs should be design for the youth to
help them to get the entrepreneurial competences and to be able to carry on with a
high probability of success their entrepreneurial initiatives.

These two questions require specific policies
and activities in several areas:
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• A research has to be done to identify the • A wider entrepreneurship support system
specific causes that produce the disparities along the entrepreneurial pipeline between Colombian male and female, and
from that a policy for the development of
women entrepreneur has to be formulated
and implemented.

has to be implemented all over the country,
to wider the coverage to a bigger proportion of Colombia model as Centro Alaya
in Cali, Cedezo in Medellin, Bogotá Emprende, and the adaptation of the SBDC´s
model promoted by the minister of commerce, industry and tourism, need to be
financed and integrated to share methodologies and procedure had to identify the
most effective ones for each stage of the
entrepreneurial pipeline.

• Additional policies, programs and resour-

ces, have to be developed to strengthen
the access to financial resources because
still they are limited and cumbersome
to obtain special financing schemes for
young and females should be considered.

•

• The regulatory system should be revised

to encourage higher levels of formalization
by reducing the burden than the nascent/
new and even established enterprises
found along their development. Stimulus
should be developed for the formalized
enterprises that are able to grow.

Innovation, in the wide spectrum of possibilities, has to define as a basic policy for
the country, as the tool that would provide
in the medium and long run the competitivity elements that new and existing enterprises require not only to survive, but
specially to grow in terms of value and especially in jobs created. This policy should
include subjects as innovation culture, innovation centers, supporting, financing
and providing recognition to technology
based enterprise, spin-off from research
projects; support for R&D activities and
their application to productive projects,
support to technology transfer mechanism, development of entrepreneurial
competences as: creativity, flexibility, wider perception, market orientation, inventive, in all the educational and entrepreneurial system, entrepreneurial education
for engineer and scientist; research grants
for the development of new enterprises,
among others.

• The limitations in internationalization re-

quire a special program that provides to
the entrepreneurs the capacities and the
willingness to go for international market
when they are planning their new ventures
and when they are managing their established ventures.

• The government should implement, may-

be in a joint venture with different research group and with the entrepreneurial organization, research teams that will
to study and measure different elements
of entrepreneurship as tools to evaluate
support systems and programs. The idea
of an entrepreneurial observatory should
be considered.
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ANNEX 1. GLOSSARY OF MAIN MEASURES AND TERMINOLOGY
Measure

Description

Entrepreneurial Attitudes
and Perceptions
Perceived Opportunities

Percentage of 18–64 age group who see good opportunities start a firm
in the area where they live.

Perceived Capabilities

Percentage of 18–64 age group who believe to have the required skills
and knowledge to start a business.

Entrepreneurial Intention

Percentage of 18–64 age group (individuals involved in any stage of
entrepreneurial activity excluded) who intent to start a business within
three years.

Fear of Failure

Percentage of 18–64 age group with positive perceived opportunities
who indicate that fear of failure would prevent them from setting up a
business.

Entrepreneurship as
Desirable Career Choice

Percentage of 18–64 age group who agree with the statement that, in
their country, most people consider starting a business as a desirable
career choice.

High-Status Successful
Entrepreneurship

Percentage of 18–64 age group who agree with the statement that, in
their country, successful entrepreneurs receive high status.

Media Attention for
Entrepreneurship

Percentage of 18–64 age group who agree with the statement that,
in their country, they will often see stories in the public media about
successful new businesses.

Entrepreneurial Activity
Nascent Entrepreneurs

Percentage of 18–64 age group who are currently a nascent entrepreneur,
i.e., actively involved in setting up a business they will own or co-own
but this business has not paid salaries, wages or any other payments to
employees and to the owners for more than three months.

New
Entrepreneurs

Percentage of 18–64 age group who are currently an owner-manager of a
new business, i.e., owning and managing a running business that has paid
salaries, wages or any other payments to employees or owners for more
than three months, but not more than 42 months.

Total Early-Stage
Entrepreneurial Activity
(TEA)

Percentage of 18–64 age group who are either a nascent entrepreneur or
a new entrepreneur.

Established Entrepreneurs

Percentage of 18–64 age group who are currently owner-manager of an
established business, i.e., owning and managing a running business that
has paid salaries, wages or any other payments to the employees and to
the owners for more than 42 months.

Discontinuous Entrepreneurs

Percentage of 18–64 age group who have, in the past 12 months,
discontinued a business, either by selling, shutting down or otherwise
discontinuing an owner/management relationship with the business.
Note: This is not a measure of business failure rates.

Necessity-Driven
Entrepreneurial Activity

Opportunity-Driven
Entrepreneurial Activity

Percentage of those involved in total early-stage entrepreneurial activity
(as defined above) who are involved in entrepreneurship because they
had no other option for work
Percentage of those involved in total early-stage entrepreneurial activity
(as defined above) who (i) claim to be driven by opportunity, as opposed
to finding no other option for work; and (ii) who indicate the main driver
for being involved in this opportunity is being independent or increasing
their income, rather than just maintaining their income
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Measure

Description

Entrepreneurial Aspirations
Job Expectation

Percentage of total early-stage entrepreneurs (as defined above) who
expect to employ in the next five years at least: less than five persons
(low), between five and twenty persons (medium), more than twenty
persons (high).

New Product-Market
Oriented Early-Stage
Entrepreneurial Activity

Percentage of total early-stage entrepreneurs (as defined above) who
indicate that their product or service is new to at least some customers
and indicate that not many businesses offer the same product or service.

International Orientation
Entrepreneurial Activity

Percentage of total early-stage entrepreneurs (as defined above) with
more than 25% of customers coming from other countries.

Entrepreneurial Framework
Condition (EFC´s)
Financing

The availability of financial resources, equity, and debt, for new and
growing firms including grants and subsidies.

Government policies

The extent to which government policies reflected in taxes or regulations
or the application of either are -neutral or encourage new and growing
firms.

Government programs

The presence and quality of direct programs to assist new and growing
firms at all levels of government (national, regional, municipal).

Education and training

The extent to which training in creating or managing small, new, or
growing business is incorporated within the educational and training
system at all levels.

R&D transfer

The extent to which national research and development will lead to new
commercial opportunities and whether or not these are available for new,
small and growing firms.

Commercial & professional
infrastructure

The presence of commercial, accounting, and other legal services and
institutions that allow or promote the emergence of new, small, or
growing businesses

Market openness

The extents to which commercial arrangements undergo constant change
and redeployment as new and growing firms compete and replace
existing suppliers, subcontractors, and consultants.

Physical & services
infrastructure

Ease of access to available physical resources communication, utilities,
transportation, land or space at a price that does not discriminate against
new, small or growing firms.

Cultural and social norms

The extent to which existing social and cultural norms encourage, or
do not discourage, individual actions that may lead to new ways of
conducting business or economic activities and may, in turn, lead to
greater dispersion in personal wealth and income.
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ANNEX 2. NATIONAL TEAMS GEM CARIBBEAN, 2012
Team / Institution

National Team Members

Contact

Colombia
Universidad Icesi

Rodrigo Varela Ph.D.
Jhon Alexander Moreno
Juan David Soler

rvarela@icesi.edu.co
jamoreno@icesi.edu.co

Barbados
The Cave Hill School of
Business, The University of
the West Indies

Marjorie Wharton

marjorie.wharton@cavehill.uwi.edu

Donley Carrington, PhD

donley.carrington@cavehill.uwi.edu

Jeannine Comma, PhD

jeannine.comma@cavehill.uwi.edu

Paul Pounder, PhD
Jamaica
University of Technology,
Jamaica

Girjanauth Boodraj, Ph.D.

gboodraj@utech.edu.jm

O’Neil Perkins

oneil.Perkins@utech.edu.jm

Vanetta Skeete

vskeete@utech.edu.jm

Horace Williams, D.B.A.

hwilliams@utech.edu.jm

Paul Golding

pgolding@utech.edu.jm

Orville Reid

OReid@utech.edu.jm

Trinidad and Tobago
Arthur Lok Jack Graduate
Miguel Carrillo Ph.D.
School of Business,
University of the West Indies

m.carrillo@gsb.tt

Henry Bailey

henry.bailey@fac.gsb.tt
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ANNEX 3. SAMPLE CHARACTERISTICS
Name of the Study

Global Entrepreneurship Monitor (GEM) 2012 –APS Methodology

Technique used

Telephonic interview using the CATI system (Computer Aided Telephone
Interview)

Field work date

June – July 2012

Profile of respondent

Adult population between 18 and 64 years old living in Colombia

Selection of respondent

List of men and women that conform a household and random selection
based in the number of people in the household and gender

Sampling Universe

Household with telephone: Telephonic penetration (strata 1-6): 87.9%
(September 2008)
Source: Encuesta General de Medios (EFM) 2010.

Sample

6471 surveys

Sample by Gender

Male: 3127; Female: 3344

Response Rate

Around 60% accepted respond the survey

Number of Contacts

Five (5) retries to contact the respondent selected

Source: Survey Report provided by Centro Nacional de Consultoria
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